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President’s note

A turning   Point
Dear friends,
The last few months have left several 
private equity and venture capital investors 
crestfallen due to the new rules that might 
come to govern the taxation of cross-border 
offshore transactions, or the indirect transfer 
of capital assets, and the rather daunting new 
General Anti-Avoidance Rules (GAAR). 

IVCA has been working extremely hard 
to take up these issues with various Indian 
authorities. I, along with some members of 
IVCA’s Executive Board, met with some key 
officials. The most noteworthy among these 
were R Gopalan, who is the Economic Affairs 
Secretary, and RS Gujral, the Finance and 
Revenue Secretary. 

We are delighted that our efforts have 
been fruitful, and the concerns of the PE and 
VC community, have been addressed in the 
recent Finance Bill.  The upshot has been as 
follows:
•	 GAAR	provisions,	it	is	proposed,	will	be	

deferred by a year. Moreover, the onus to 
prove the applicability of GAAR would lie 
with the tax department, as opposed to 
with the investors (as originally proposed 
in the Union Budget). 

•	 Tax	rates	for	long	term	gains	from	venture	
capital and private equity investments will 
be halved to 10% from the earlier 20%.

•	 It	is	now	officially	clarified	that	the	
retrospective amendment for the taxation 
of the indirect transfer of assets will not 
override treaty benefits. So if the transferor 
is a tax resident of a country which has a 
beneficial tax treaty with India, such as 
Mauritius, then the benefit of the treaty 
provisions could be availed.
We will keep you updated as we continue 

to pave the way for a more enabling 
regulatory environment for risk asset 
investors.

Sebi has notified investors about the 
new set of AIF regulations, and we are very 
pleased to say that our several interactions 

WE ARE NERVOUS 
ABOUT THE LACK 
OF REGULATORY 
CERTAINTY IN 
THE INDIAN 
MARKETPLACE. THE 
STATE OF AFFAIRS 
MIGHT LEAD TO 
INDIA LOSING 
ITS PLACE IN THE 
HIERARCHY OF 
GLOBAL CAPITAL 
ALLOCATION

with the able officials at Sebi, namely 
Chairman UK SInha; Whole Time Member, 
Prashant Saran; Executive Director Anant 
Barua, and General Manager Maninder 
Cheema have borne fruit. 

We really appreciate the collaborative 
approach they have followed which resulted 
in the more yielding set of AIF rules. 

I also wish to thank R Gopalan Secretary 
in the Department of Economic Affairs and 
Thomas Mathews (Joint Secretary, Capital 
Markets, Ministry of Economic Affairs) who 
played a key role in the dialogue concerning 
AIF regulations, and the budget provisions. 
We will continue to interact at the highest 
levels with these policymakers to ensure that 
any new guidelines under GAAR take our 
views into consideration.

On to  the IVCA 2012 Conclave which 
successfully concluded on April 19– the first 
ever gathering of the PE and VC fraternities 
in India. Themed ’Celebrating 10 years of 
PE & VC’, the conclave highlighted the 
invaluable contribution of the asset class 
to the economic development of India. The 
event was intended as the first of many 
future congresses of professionals and other 
stakeholders from the industry. 

We thought it out to as being as industry-
centric as possible, organized as it was 
with the close involvement of this trade 
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A turning   Point
body’s members and executive committee. 
Held in New Delhi, at the Hotel Leela Palace, 
the event was marked by the attendance of 
leading funds, both global and homegrown, 
as well as regulators and policymakers, who 
celebrated the first decade of investment in 
India. 

It attracted more than 250 attendees from 
across the globe who shared their vision 
for India at a time when these risk asset 
classes are still new in the country, and need 
managerial innovation, clearer and more 
predictable regulation, and greater awareness 
among policymakers and entrepreneurs of the 
availability and need for PE and VC finance. 

Fund managers and limited partners were 
strikingly forthright about, both, the scope 
and shortcomings of doing business in India. 
The discussions were frank, energetic, often 
bordering on dangerously candid unlike the 
usual, regular, large networking events. It was 
clear, though, that the next chapter of growth 
will primarily be driven by efficiency. The 
attending limited partners said they were not 
about to lose faith in the India story, urging 
regulators to re-look at any proposals of 
retrospective taxation.

If you weren’t there, do make sure you are 
next year: this gathering is intended to be the 
first of many future congresses. Pe and VC 
commitments continues to grow, and total 
more than ` 2,50,000 crores so far. But we are 
nervous about the lack of regulatory certainty 
in the Indian marketplace. The current state of 
affairs might lead to India losing its place in 
the hierarchy of global capital allocation. 

All in all, the two-day Conclave packed in 
many voices and perspectives and much fun.
We are aware that neither can networking 
opportunities available on the sidelines 
of industry events be underestimated, nor 
can we ignore the importance of a space 
for younger professionals to meet senior 
professionals. Seeing this, IVCA unveiled a 
community initiative with CIRCLES, intended 

to be after-work social events for 
emerging and middle-level PE 
professionals. Held in metropolitans 
across the country, we hope these 
gatherings will connect peers at 
low-key and intimate gatherings, . 
Although there will be an element 
of seriousness – usually a guest 
speaker, who will start the evenings 
off with a talk and Q&A session.

We continue to attract new 
members, and are counting on 
your goodwill to spread the word 
about IVCA. And as always we will 
look forward to your feedback and 
suggestions. 

I want to specially thank the IVCA 
team, consisting of Aakriti Bamniyal, 
Monce Abraham, Neha Mehta and 
Prerna Mehta, whose energy and 
hardwork is helping this members 
association become the unified and 
influential force it is.

The other highlight of this issue 
is a survey conducted by IVCA’s 
editorial team.

Enjoy Ripe’s fifth issue!

Mahendra Swarup
President, IVCA

WE CONTINUE 
TO ATTRACT NEW 
MEMBERS, AND 
ARE COUNTING 
ON YOUR 
GOODWILL TO 
SPREAD THE 
WORD ABOUT 
IVCA
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Indian Private 
Equity & 
Venture Capital 
Association 
(IVCA), a unified 

and influential voice for the PE 
and VC industry, successfully 
concluded the IVCA 2012 
Conclave on April 19, 2012 
– the first ever gathering of 
the PE and VC fraternities in 
India. Themed ’Celebrating 10 
years of PE & VC’, the conclave highlighted 
the invaluable contribution of the asset class to the economic 
development of India. The event was intended as the first of many 
future congresses of professionals and other stakeholders from 
the industry. It was thought out as being as industry-centric as 
possible and was organized with the close involvement of the our 
members and executive committee.

It included insightful panel discussions on a variety of topics 
emerging opportunities in India, the role of early stage investing, 
and the challenges the business faces today.  

Held in New Delhi, at the Hotel Leela Palace, the event was 
marked by the attendance of leading funds, both global and 
homegrown, as well as regulators and policymakers, who 
celebrated the first decade of investment in India. 

It attracted more than 250 attendees from across the globe who 
shared their vision for India at a time when these risk asset classes are 
still new in the country, and need managerial innovation, clearer and 
more predictable regulation, and greater awareness among policymakers 
and entrepreneurs of the availability and need for PE and VC finance. The 
business estimated at $200 billion continues to grow, and has played an 
important role in the development of the Indian economy. 

The two-day Conclave packed in many voices and perspectives
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Day 1, April 18
The conclave kicked off, appropriately, with 
the research agency, Venture Intelligence’s 
retrospective look at the private equity and 
venture capital industries in India. The firm’s Hari 
Krishnan, presented the most meaningful facts, 
figures and milestones the industry had seen in the 
past decade. 

This was followed by an enlightening session 
on the regulatory environment in the country. 
KPMG’s able speakers, the tax partners, Bhavin 
Shah and Punit Shah. They discussed the key direct 
tax implications of the budget on offshore and 
onshore PE and venture players in India.

The next event, the Protiviti Round Table, 
was moderated by Mritunjay Kapur, the chief 
executive at the global business consulting 
and internal audit firm. Protiviti Consultancy 
aims to offer high quality business consultancy 
services, including helping clients solve problems 
in finance technology, operations, governance, 
risk and internal audits, without compromising 
on its accountability by remaining unbiased and 
independent of its clients.

The topic chosen: ‘Post investment challenges 
– monitoring growth and achieving exit readiness’ 
led to discussions that explored dealmaking in 
India, the relationship of fund managers with 
entrepreneurs, what it means to be a fund’s 
representative on a board consisting of close-knit 
promoter family members, the ethical challenges 
that managers face while professionalising a 
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There may be many 
disagreements about future 
prospects but it cannot be 
denied that around $50 billion 
invested in more than 2000 
Indian companies, no mean 
figure, has been put to work 
in every economic sector and 
each Indian state
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business for growth, transparency in accounting 
practices, et cetera. 

This was followed by the IVCA CNBC Power 
Panel: Discussion with the IVCA Executive 
Committee. This thoroughly engaging discussion 
moderated by television anchor, Chetan Sharma, 
was aired on CNBC. The Executive Committee 
consisting of: Darius Pandole (New Silk Route), 

Niten Malhan (Warburg Pincus), Satish Kumar Mandhana (IDFC PE), Ashley 
Menezes (ChrysCapital), Sudhir Sethi (IDG Ventures), Raja Kumar (Ascent 
Capital) and Renuka Ramnath (Multiples PE), offered their views and opinions 
on the everyday realities of striking a balance between having medium-term 
goals as external investors and working with entrepreneurs whose work is 
more complex and nuanced, and of course, much more long term.

The participants spoke openly about the market regulators’ perception of 
private risk capital. The assertion of several fund managers was that once the 
asset class is recognised as a major force in pushing the country’s economic 
growth: there may be many disagreements about future prospects but it 
cannot be denied that around $50 billion invested in more than 2000 Indian 
companies, no mean figure, has been put to work in every economic sector 
and each Indian state.

The industry hopes that this alone might lead to more favourable taxation and 
the possible future private equity allocation by Indian pension funds which will aid 
the increase of India’s domestic capital pool.

Day 2, April 19
The second day of the conclave opened with a welcome address from 
Chairman Sumir Chadha who spoke about the recent evolution of IVCA which 
started with 32 members in 2010 and today has attracted more than 100 
members, representing 90% AUM in the Indian PEVC industry. 

He said a democratic voting system was put in place in 2010 when the first 
IVCA elections were held when nearly 80% of the members voted. 

Sumir discussed how IVCA’s members were trying to together make an 
impact, especially by gaining access to key regulators and policymakers. He 
thanked RBI’s Deputy Governor HR Khan, Secretary of Economic Affiars R 
Gopalan, Sebi’s Chairman UK Sinha, Prashant Saran, a whole time member 

IN A kEyNoTE PRESENTATIoN, WholE TIME 
MEMBER AT SEBI, PRAShANT SARAN, with an 
introduction from Raja kumar, Partner at Ascent 
Capital emphasised that policymakers were open 
to discussions with all industry participants and 
their primary goal was to achieve an enabling 
environment for foreign and domestic long term 
investors, such as PE funds. 

Prashant said that policaymakers did not see 
private equity and venture capital in a very 
favourable light. But this was before consulting 
and discussions with IVCA clarified that the capital 
being offered by PE and venture investors was 
important for industry. Moreover, he said that start-
ups and small and medium sized enterprises were 
the lifeblood of a thriving economy – and that was 
where future jobs lay. 
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The first panel – the most candid of all the discussions 
– was one that included several of the most active 
players of the Indian PE industry

at Sebi, Anant Barua, Executive Director at Sebi, RP Singh, secretary at 
the Department of Industrial Policy Promotion (DIPP) and Montek Singh 
Ahluwalia, the Deputy Chairman of the Planning Commission, for their 
support and their time.

He talked about IVCA’s policy level achievements. Among them, 

©

Reporting on Indian Private Equity and Venture Capital

IVCa 2012 Conclave



IVCA RIPE | Vth Edition | May 2012 13   

Dipp’s withdrawal of a convertibility rule from its foreign direct 
investment policy (FDI): a direct consequence of IVCA’s work. And IVCA’s 
lobbying work with Sebi over the proposed Alternate Investment Funds 
(AIF) Act.

IVCA held extensive discussions, led by Mahendra Swarup, also with 
the Reserve Bank of India about the government’s proposed AIF rules. 
The eventual policy to take effect is likely to be better balanced across 
economic interests of the government and the financial objectives of risk 
investors.

The first panel – the most candid of all the discussions – was one 
that included several of the most active players of the Indian PE industry, 
including Ajay Relan (CX Partners), Anil Ahuja (3i), Archana Hingorani 
(IL&FS), JM Trivedi (Actis), KP Balaraj (WestBridge Capital) and Sandeep 
Singhal (Nexus Venture Partners).

 
The topic: ‘The milestones and lessons of the past decade’ inspired a 
wide-ranging discussion that showed the panellists’ deep familiarity of 
business in India and whose collective professional experience totalled 
more than a hundred years. They talked about the challenges of aligning 
their business interests with those of Indian promoters, and where the 
stumbling blocks lay most often: the inability of private equity funds to 
enforce contractual clauses such as clawbacks. They talked about the kind 
of corporate governance mechanisms that could be put in place to reduce 
the amount of time taken to enforce minority shareholder rights. 

The dialogue also covered what investors and managers – LPs and 
GPs – should do to protect their interests when it was time to exit, what 
strategies could be employed for survival in a less mature market such as 
India. And if all failed, were GPs willing, responsible and bold enough to 
return capital to LPs?, asked an LP present at the gathering.

Opinions were divided on whether differentiation among PE funds 
was a viable and creative way of competing in the Indian market. Was 
it possible to specialise and dominate one arena of the industry? While 
some believed that differentiation was the way to go, the Indian market 
was not yet mature or deep enough to provide adequate opportunity for 
sector-focussed funds’ survival.

The panel also talked about an upcoming secondary market, and how 
it could be made use of as a new avenue for exits.

Satish Mandhana of IDFC PE moderated the next panel, entitled 
‘Investment Opportunities & Emerging Markets’, whose participants 
included Amit Dabas (Guggenheim Partners), Anand RP (Squadron 
Capital), Chris Loh (Axiom Asia Private Capital), Joydeep Bose (Cisco) and 
Viswanathan Parameswar (Adveq Management).

ANuBhA ShRIVASTAVA, ThE MANAgINg DIRECToR 
AT ThE uk’S CDC gRouP, whom Renuka Ramnath 
of Multiples PE introduced as a ‘friend of the 
Indian market’, said unequivocally that Indian 
gPs had failed to deliver to expectation. Anubha, 
who has long been a believer of the India’s 
economic potential was among the first investors 
to start looking at India as a destination for 
long term investment. She made it known at the 
conference that it was now time to start thinking 
and planning for the next 10 years, and seriously 
look at how the currently fragile Indian PE 
industry could be made more robust and a worthy 
competitor for international development and 
private equity capital.

her message to the regulators was also clear: 
she said investors could not face regulatory 
uncertainty and this risk factor could wipe out the 
risk capital base in India. She said the industry’s 
chance for survival lay in the fact that there were 
talented gPs in India – many of whom were in the 
audience – who could push the industry through, 
if the investment environment was more stable 
from the regulatory perspective. Markets are 
not opposed to regulation, but it has to be ‘good 
regulation’, she said.

At this stage of its growth and at a difficult time 
globally for investors, India could not afford to 
lose its place in the hierarchy of global capital 
allocation. She said new markets were emerging 
across the world and these investors had the 
choice of going away.
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The highlight of the discussion was the 
cautiously optimistic view of Chris Loh who said 
that it was pointless for India to look over its 
shoulder to see how PE was doing in China: he 
said there were chartbustingly successful venture 
investments in India such as MakeMyTrip which 
debuted on Nasdaq, too. Attention needed to 
be paid to how India will compete with other 
emerging South Asian markets, he said. 
The next interactive session: ‘Current 
regulatory, taxation, fiscal and, post investment & 
exit issues’, moderated by IVCA’s Neha Mehta and 
included Ajay Bahl (AZB & Partners), Punit Shah 
(KPMG), Shobhit Agarwal (Protiviti Consulting), 
Siddharth Shah (Nishith Desai Associates) and 
Vivek K Chandy (JS Associates) on the panel. The 
panellists discussed the several recent regulatory 
developments such as the proposed changes 
in the taxation of Indian cross-border offshore 

transactions and the attractiveness of Singapore which is a low tax regime 
compared to Mauritius, which also offers favourable taxation for funds; the 
enforceability of put and call options, and the newly proposed General Anti-
Avoidance Rule (GAAR). IVCA has once again stepped in to facilitate timely 
debate of numerous issues – and to attain conclusions about how best to 
proceed. 

The penultimate panel, ‘Opportunities and challenges as we look forward’, 
a discussion moderated by IVCA’s executive committee member Darius 
Pandole (New Silk Route) included Manish Kejriwal (Kedaara Capital), Rahul 
Bhasin (Baring PE India Partners), Rishi Navani (Matrix Partners), Sanjay Nayar 
(KKR), and Sanjeev Aggarwal (Helion Ventures). A fund manager pointed out 
that India was full of untapped opportunities that lay in non-metropolitan 
areas of India. 

The conclave concluded with Bejul Somaia (Lightspeed Venture Partners), 
Mohan Kumar (Norwest Venture Partners), Mohit Bhatnagar (Sequoia Capital), 
Viswanathan Parameswar (Adveq Management) discussing the role of early 
stage investing in India which is essential to establish a healthy ecosystem 
of risk investment and the bottom-up growth of the economy. The discussion 
was moderated by Sudhir Sethi of IDG Ventures. 
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Very nice to see 200+ 
folks attending 

kP BAlARAj 
WESTBRIDGE 

It was indeed an honor for me 
to be invited to the esteemed 
event. Look forward for a long 
term association with IVCA 
to build a strong PE and VC 
industry in India 

ANAND PRASANNA 
SQUADRON CAPITAL 

Wanted to drop a line to 
say that the seminar was 
well organized and hope to 
meet you next time 

PARESh ThAkkER 
RELIGARE 

Look forward to staying in touch and helping promote the VC and PE ecosystem. 
SANDEEP SINghAl NEXUS

It was a pleasure to be part of such a 

distinguished panel and at these events I 

find myself learning more than what I can 

possibly impart. Will be more than happy to 

support IVCA initiatives and my heartiest 

congratulations on its runaway success of the 

conclave 

AjAy RElAN CX PARTNERS 

I wish to congratulate IVCA in general and 
you in particular for the effort you guys 
have put in making this industry forum a 
real force. It was a pleasure to participate 
in what was truly a fabulous industry event. 
Excellent attendance and as you said “sense 
of camaraderie”. The discussion was of 
the highest quality and candid.Happy to 
participate and support in every way. Please 
share my congratulations with the team 

members who made this possible 

ANIl AhujA  3I ASIA LIMITED 

I wanted to thank you guys for organizing a great event. The agenda was comprehensive and the speakers were the right mix. It was wonderful to meet senior folks from our industry. I look forward to many such events in the future 
DhRuV kAPooR HELION ADVISORS

Congrats and well done (not just for the 

number of folks from the media world but 

for the entire conference) to Mahendra, the 

Secretariat team and Sumir, Darius and Niten. 

The conclave was undoubtedly an astounding 

success and the hardwork put in by each 

of you has yielded spectacular returns. 

The senior level of participants (number 

of partners attending), the quality of the 

discussions and the extremely comprehensive 

agenda, all have been phenomenal and if one 

were to add to that, the fact that this was the first ever conference 

and organized in such a short time it can only exacerbate this 

achievement. This truly is a feather in the hat of IVCA 

AShlEy MENEzES CHRYSCAP

You have successfully ensured top level participation from many GP’s. If you have done so well the very first conclave, I am sure you can do even a great job next year. Mahendra, please appreciate all your team members for their sincere work 
RAjA kuMAR ASCENT CAPITAL

Indeed a great event. Overall the 
majority of the industry was there. Look 
forward to an even greater event next 
time. Let’s announce the dates to GPs 
and LPs now 

SuDhIR SEThI IDG VENTURES

As mentioned yesterday, you acquitted yourself creditably and you are the one who 
needs to be patted on the back for the fine 
show. Look forward to being in touch and 
let me know if you are in Bangalore so I can 
invite you for lunch 
VIVEk kChANDy J SAGAR ASSOCIATES I ADVOCATES

Praise for the Conclave Great job in pulling this off.  You did good. 
Let me know how else I can support your 
efforts at IVCA 

MohIT BhATNAgAR SEQUOIA 
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S&P Capital IQ combines two of our strongest 

brands—S&P, with its long history and experience 

in the financial markets and Capital IQ, which is 

known among professionals globally for its accurate 

financial information and powerful analytical tools. 

S&P Capital IQ provides multi-asset class data, research 
and analytics to institutional investors, investment advisors 
and wealth managers around the world. We offer a broad 
suite of capabilities designed to help track performance, 
generate alpha, identify new trading and investment ideas, 
and perform risk analysis and mitigation strategies. 

For more 
information, 
please visit  
www.spcapitaliq.com. 

The analyses, including ratings, of Standard & Poor’s and 
its affiliates are statements of opinion as of the date they 
are expressed and not statements of fact or recom-
mendations to purchase, hold, or sell any securities or 
make any investment decisions.  Users of ratings or other 
analyses should not rely on them in making any invest-
ment decision.  Standard & Poor’s opinions and analyses 
do not address the suitability of any security.  Standard & 
Poor’s does not act as a fiduciary or an investment advi-
sor except where registered as such.  

Copyright © 2012 by Standard & Poor’s Financial 
Services LLC (S&P), a subsidiary of The McGraw-Hill 
Companies, Inc. All rights reserved. STANDARD & POOR’S 
and S&P are registered trademarks of Standard & Poor’s 
Financial Services LLC. CAPITAL IQ is a registered trade-
mark of Capital IQ.

guest Contributors
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I
VCA has collaborated with Cambridge 
Associates (CA) to provide independent 
Indian private equity and venture capital 
data to industry participants. The research 
firm uses a proprietary private investments 

database to meet the industry’s need for reliable, 
verifiable, and timely benchmark statistics. They 
say their research is independent because the firm 
does not manage funds, they are privately owned 
and unaffiliated with asset managers and financial 
institutions. CA also does not sell its research, 
benchmarking data or accept fees from managers. 
It works for clients who are the owners of assets, 
in other words, limited partners, in private 
investment funds.

CA has timed its India debut when the Indian 
PEVC industry is relatively young but entering a 
new phase of maturity, and performance data is in 
short supply. But as the industry matures, investors 
and managers alike are keen to see how far it has 
come.  

CA is a global provider of independent research 
and investment advice. It has been working with 
institutional and private clients on alternative 
assets since the 1970s. It derives its various PE 
and VC benchmarks from the performance results 
of over 4,400 private partnerships and more than 
61,000 portfolio company investments globally. 
This includes all strategies including growth 
equity, buyouts, early- and later- stage venture, 

Cambridge Associates has teamed up with IVCA to prepare regular 
quarterly reports about the Indian PE industry. This strategic 
benchmarking partnership will cover funds that have raised third 
party capital to invest in diverse strategies in India

CAMBRIDGE 
ASSOCIATES 
DOES NOT SELL 
ITS RESEARCH, 
BENCHMARKING 
DATA OR ACCEPT 
FEES FROM 
MANAGERS. IT 
WORKS FOR 
CLIENTS WHO ARE 
THE OWNERS OF 
ASSETS, IN OTHER 
WORDS, THE 
LPS IN PRIVATE 
INVESTMENT 
FUNDS

Partnership

iVCa ties uP With 
Cambridge assoCiates  

in india

expansion capital, special situations, distressed 
and mezzanine deals. 

Given the Indian PEVC industry is relatively 
young in India, performance data has been in 
short supply. But as the industry matures, many 
stakeholders – IVCA members and general and 
limited partners – are very interested to see how 
the industry has evolved. The performance data 
also provides a framework for the long-term 
benefits of private investing that can be used by 
regulators while shaping policy. 

But, quite crucially, LPs are interested in 
performance data so they can consider the 
relative performance of their private investment 
portfolios, while general partners would like to 
see how they compare to their domestic and 
global peers. 

“Good data, is only one piece of the puzzle that 
makes up good decision making,” says Anouk van 
der Boor, managing director at CA. “We think,” 
she adds, “our verified PE data can serve as a 
way for LPs to start the conversation, to have 
a framework for a broader discussion with GPs 
about prospects for the industry and their fund 
strategy [in India].” 

The benchmarking project of PE funds 
presents a significant step towards increasing 
global recognition of the Indian industry.  

“This is true,” says Mahendra Swarup, the 
President of the IVCA. “LPs have been keen on 
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getting a foothold in India because they would like 
to capture the so-called India growth story, which 
is a macroeconomic bet. But with the availability 
of sound performance data, many more LPs will be 
entering a comfort zone when doing business with 
GPs in India. It is good form for the industry to 
cooperate in pooling such information.”

CA’s reports and data, “represent terrific value 
for managers since there is no cost to them, 
other than supplying their data to us. This is why 

we believe there will be good cooperation from 
managers for our India private equity and venture 
capital benchmark,” said Anouk. n  

 (Please email IndiaPE@cambridgeassociates.
com for any further information. All participating 
managers will receive complimentary copies of 
CA’s Global (Ex. US) Private Equity and Venture 
Capital Report, which includes broad performance 
data on Private Equity and Venture Capital in 
Emerging Markets)

new silk routensr G R O W T H C A P I T A L

 www.nsrpartners.com

Heartiest Congratulations

& Best Wishes

To The Organizers & Participants Of

IVCA's 2012 Conclave

Font - Garamond

LPs ARE KEEN 
ON GETTING 
A FOOTHOLD 
IN INDIA — A 
MACROECONOMIC 
BET. BUT WITH THE 
AVAILABILITY OF 
PERFORMANCE 
DATA, MORE LPs 
WILL BE ENTERING 
THEIR COMFORT 
ZONE WHEN 
DOING BUSINESS 
WITH INDIAN GPs. 
IT’S GOOD FORM 
FOR THE INDUSTRY 
TO COOPERATE IN 
POOLING SUCH 
INFORMATION
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L
ast year was worse than 2010, given its tough 
fundraising environment, and for the poorer exit 
opportunities it provided. Many Indian funds went to 
market but found it tough to raise fresh capital owing 
to adverse global economic conditions and intense 

competition for the LP dollar. The macroeconomic environment 
in the country too was characterised by slowing GDP growth, 
declining industrial production, high 
inflation and a worryingly large fiscal 
deficit. Corruption scandals and 
government inaction on key policy 
reforms also stalled investor interest. As a 
result, PE investments in the second half 
of 2011 lost momentum with only $3.2 
billion invested in India, compared to the 
$5.9 billion ploughed into the economy in 
the first half of the year.

The Indian public equity markets 
too were one of the worst performing 
globally in 2011, with the Bombay Stock 
Exchange’s bellwether index falling by a 
quarter. Beleaguered PE investors found 
fewer opportunities for profitable exits 
whose total value fell by more than a 
third to $2.8 billion in 2011, against the $4.5 billion in 2010 
- a decline of nearly 38%, as per data by the Indian research 

If policymakers address investor disillusionment, India may well see a return to healthy capital 
allocations by limited partners say Rohit Madan and Vikram utamsingh of KPMG India

Insider track

Could 2012 be a  
good Vintage year 

for Pe inVestments?

agency, VCC Edge. 
But, in fairness, 2010 was a hard act to follow too, given the 

unprecedented blockbuster exits the industry saw – such as \\.
See graph: PE investments and exits

Is there hope?
Despite the gloom, and even as exit activity all but ground to a 

halt last year, it is evident from the $9.1 
billion invested across 459 deals in 2011 
– a rise from the $7.6 billion pumped into 
the economy by PE investors in 2010 into 
364 deals – that there is yet optimism 
among PE investors looking for returns 
from India. If investments continue to 
rise this year, as they did in 2011, and 
other factors affecting investment, such 
as inflation are reigned in, 2012 will 
shape up to be a good vintage year for PE 
investments. 

Slowing inflation 
A key macroeconomic concern among 
investors in 2011 was inflation which led 
the Reserve Bank of India (RBI) to raise 

interest rates from 6.25% to 8.5% - a tightening by 225 basis 
points (bps). This move is starting to bear fruit as inflation is 
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now beginning to fall. Price rises have eased to their lowest in 
two years, after remaining at over 9% for the most part of 2010 
and 2011. They fell to 6.6% this January against 7.5% at the 
end of 2011. 

Change of policy tack
A hopeful plus this year is likely to be a turn in the monetary 
policy cycle, with the RBI gradually shifting policy focus from 
controlling inflation to catalysing growth. Recent indications 
from the central bank seem to suggest that rate hikes are over. 
This January, the RBI cut the cash reserve ratio - which is the 
portion of deposits that banks need to maintain with the central 
bank - by 50 bps to 5.5%. 

Lower interest rates are likely to increase investment 
spending and augment GDP growth. This will help rebuild 
confidence and we are likely to see more proprietors come 
forward to raise money for business expansion. The fall in 
interest rates will increase  valuations owing to lower cost of 
capital and this will help PE firms to deliver better exit returns. 

Current valuations are lower than before but 
seeing an uptrend 
The steep fall in public markets in 2011 has meant that 
companies are now trading at valuations that are below their 
historical averages. The BSE Sensex price earnings multiple on 
a trailing basis is currently at 16.4x which is at a discount to its 
five year trailing average of 18.9x. Similarly, on a price to book 
basis, the Sensex was trading at 3.1x as of December 2011 
against its five year trailing average of 4.1x. Lower valuations 
will allow for deals to happen at more realistic levels and 

expectation of earnings growth for the financial year 2013 is 
likely to increase investments. 

Although comparative valuations in India may still not be 
compelling vis-à-vis other emerging markets, they have come 
down sharply across certain sectors. For instance, as per a KPMG 
analysis, valuations in the power sector have declined by more 
than 60% since the peak in December 2007. Similar valuations 
for engineering and construction companies have gone down 

Rohit Madan 
Associate director, kPMg India

Rohit is responsible for research and strategy 
within the private equity practice. He 
understands the deal environment in India 
and plays an active role in producing various 
publications and reports on the PE sector. He 
has co-authored the KPMG report: Returns 
from Indian Private Equity (December 2011) 
and previously worked with various first time 
funds on their strategy formulation at the 
pre-fundraising stage.

Vikram utamsingh  
Private equity advisory head, and 
senior partner in the transactions & 
restructuring practice, kPMg India

Vikram has 20 years of transaction experience 
in the Indian market and a deep understanding 
of key transaction and culture issues relevant 
to India, and deal structuring and negotiation 
issues related to PE and corporate transactions. 
He works with PE firms through the lifecycle of 
their investments.

Insider track

Sensex valuations are trading below historic levels
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by about 25 to 30% over a similar period. Given most funds in India are sector-
agnostic, PE investors are likely to find attractive opportunities across sectors. 

See graph: Sensex valuations are trading below historic levels

Better deals are flowing to PE
The weak IPO market coupled with the high interest rate environment over the 
past year has meant that companies have had to look for alternate sources of 
capital for their expansion plans. This has led to deals flowing to PE investors 
particularly in the case of companies which were seeking to raise funds through 
a public listing. For instance, Mumbai-based AGS Transact Technologies, an ATM 
machines service provider, which had filed for an IPO in September 2010, resorted 
to raising $33 million nine months later by diluting a stake to the US-based PE 
fund, TPG. Similarly, Avantha Power and Infrastructure which had earlier filed for 
an IPO in March 2010 to raise close to $278 million, raised only $76 million in its 
second round of PE funding in July 2011 from a host of investors led by Kohlberg 
Kravis Roberts and Co (KKR). 

See graph: Companies that dropped IPO plans and raised PE

Rise in secondary deals
Secondary sales increased from $354 million in 2010 to $529 million in 2011 - 
another positive development for the PE industry.  Globally, secondary sales have 
become an established exit route providing much needed liquidity for investors. 
The increasing number of such deals augurs well for funds and is a sign of a 
maturing PE industry. 

Currently deal flow is in abundance. One hopes that a more positive 
environment will prove for 2012 to be a good vintage year. n

There seems to be a better 
appreciation of the ‘value add’ 
provided by PE investors from 
promoters who are also more 
informed about the PE asset class. 
Investors, on their part, have started 
to adopt an investing strategy backed 
by a higher engagement model with 
their portfolio companies. This is 
evident from the increasing number 
of operating partners and specialised 
consultants that PE firms are using 
to help them support portfolio 
companies. In a recent survey 
conducted by kPMg and presented 
in the kPMg report Returns from 
Indian PE the areas indicated in were 
seen as the most significant areas of 
contribution post investment.

INDIAN BuSINESSES 
MoRE CluED uP ABouT 
SWEAT EquITy 

PE funds contribution to 
portfolio companies (in%)

Companies that dropped IPO  
plans and raised PE
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IVCA has unveiled a community initiative with IVCA CIRCLES, an event series for PE VC 
professionals, to mingle with their peers and seniors. These evenings are designed to be 
regular after-work social events in metropolitan cities across the country. These gatherings 

will be low-key and intimate, unlike the customary, larger-scale conferences and roundtable 
events with the press in attendance. Although there will be an element of seriousness – usually 
a guest speaker, a senior industry professional or an academic will kick the evenings off with a 
chat and a Q&A session.

IVCA recognises that the networking opportunities on the sidelines of such events are crucial 
in an industry where having one’s ear to the ground is indispensible to the process of good 
decision making in this competitive industry. 

kylIN, NEW DElhI
IVCA CIRCLES’ opening event had more than 40 PEVC professionals show at Kylin in Vasant 

Vihar, on the eve of Christmas Eve, December 23. Sumir Chadha, IVCA’s chairman and co-
founder of WestBridge Capital Partners was the special guest for the evening. He was invited 
to talk about macro expectations and other broad trends likely to affect investment in India. 
Naturally there were questions about his career achievements and the lessons he has learned 
through his stint in the PEVC industry. 

The event saw professionals quizzing Sumir about the  varied choices he has made since he 
raised his first fund in India as a twenty-something, and of course, what lay ahead for him and 
WestBridge after his and his peers’ exit from Sequoia.

Sumir answered questions about what managers should pay attention to in their career 
paths. He also responded to a quick-fire quiz about macro themes such as the Rupee, the Indian 
economy, sector attractiveness, etc.

This launch was made possible with the help of Anshoo Sharma (Lightspeed Venture Partners) 
and Anish Pasari (Lumis Partners) who also conducted the questions round with Sumir.

IVCA’s President Mahendra Swarup and Ashley Menezes (Vice Chairman, IVCA) were also 
available to chat. 

Spotted networking:
Nitin Gupta (Baring PE Partners), Apoorva Pandhi (Lightspeed Venture Partners), Ankur Gulati 
(TPG Growth), Nishant Verman(Canaan), Archit Garg (Rabo Equity), Anupam Rastogi (NGP), 
Ritesh Banglani (Helion), Nishit Sharma (AMP Capital), Josh Bornstein (Footprint Ventures), 
Vikas Gupta (Jacob Ballas Capital India), Nipun Jain (C&C Alpha), Tej Kapoor (MIH Group), Nitin 
Bansal (Dynamic Orbits), Rahul Khandelwal (Lumis Partners) , Dhruv Kapoor ( Helion), Jatin 
Bhutani (Xander Advisors), Abhijit Joshi (Cleveland International Fund), Rohini Prakash (Xander 
Advisors), Sharad Nanda (Xander Advisors), Gaurav Seth (Xander Advisors) and many others.

The more social network
Networking opportunities available on the 
sidelines of industry events cannot be underrated. 
Seeing this, we have launched IVCA CIRCLES where 
the association’s members make contacts, bond 
and learn from each other

We will be happy to hear your feedback for IVCA CIRClES. If you would like to see some 
outstanding industry leaders as speakers, discussing some of the most interesting aspects of 
the industry, while at the same time connect with other brilliant professionals, please write 
to: aakriti@indiavca.org. We would like to make IVCA CIRClES as industry-centric as possible

iVCa CirCles
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SuNNy’S, BENgAluRu 
The second IVCA CIRCLES event – had more people attending than the event in 
Delh.i. It was held in Bangalore at the popular Italian restaurant, Sunny’s, in UB 
City in Bangalore on 21 February, 2012. The IT hub, has a small, though, vibrant VC 
community. The second event had Multiples Private Equity founder, Renuka Ramnath, 
speak to nearly 45 members.

The choice of speaker was natural. Renuka was fresh out of a marathon fundraise 
for a $405m pool, impressive for a first-time CEO. Renuka, had tons to share after being 
in the market for LP commitments, during which time she kept a fairly low profile and 
avoided revealing too much about Multiples’ activities. . At Sunny’s. she talked about 
her terrific stint at venture fund, ICICI Ventures, and how the PE business had changed 
from its early days in the 1990s. She shared anecdotes from the time she went to 
market. One of her biggest challenges while raising the fund was the competition she 
faced from managers of other emerging markets. Her top tip was that it is important 
to be as sympathetic as possible with entrepreneurs leading investee companies. 
Her top advice for dealmakers was that stubbornness with one’s own opinions and 
understanding of situations had few rewards,. 

The launch was made possible with the help of Ankur Gulati (TPG Growth) and 
Aakash Goel (Sequoia Capital). They also conducted a question round about her 
macroeconomic bets and intuitions for 2011. 
Also spotted networking:
Raj Chinai (IndoUS Venture Partners), Rahul Chowdhri (Helion Ventures), Ankur Gulati 
(TPG Growth), Aakash Goel (Sequoia), Anshoo Sharma (Lightspeed), Ashutosh Sharma 
(Qualcomm Ventures), Rutvik Doshi (Investuscap), Anish Pasari (Lumis Partners), 
Natrajan R (Helion Ventures), Vivek Gupta (Helion Ventures), Venkatesh Peddi (IDG 
Ventures India), Srini Vudayagiri (Peepul Capital), Amrita Barthakur (SVB), Gautam 
Seshadri (Aarin Capital), Pushkar Mukewar (SVB), Eric Savage (Unitus), Ravi Kaushik 
(Aquarius-India), Karthik Bhat (ZMLP), Sarabjeet Singh (Seedfund), Amit Mantri (ZMLP), 
Barath Shankar (Accel), Mark Clayton (Firstlight Ventures), Akshat Kshetrapal (Firstlight 
Ventures), Ankur Maheshwari (Walden International), Vinutha Raju (2iCapital), 
Subhendu Panigrahi (East Angels), Vikram Raman (Unitus), Amit Kumar Rathi (Unitus), 
Govind Shivkumar (LGT Venture Philanthropy), Aishwarya Ramakrishnan (WestBridge), 
Aditya Agarwal (WestBridge), Sheetal Bhat (Catamaran Ventures), Rajinder Balaraman 
(Matrix), Deepak Natraj (Aarin Capital), Noopur (HT Media Limited), Vipul Rawal 
(Elavare Equity), Jyotsna (Elavare Equity), Abhishek Loonker (Ascent Capital), Lakshmi 
(Ascent Capital), Vishesh Rajaram (Venture East), Shyam Kamadolli (Fidelity Growth 
Partners India), Bani Bedi (Catamaran Ventures) and many others

Big thank yous to... 
Anshoo and Anish in Delhi for kicking off IVCA CIRCLES in Delhi by being the first hosts. 
And to Ankur and Aakash for hosting Bengaluru and keeping the momentum going.
Sumir Chadha (WestBridge) and Renuka Ramnath for so graciously accepting our 
invitations to speak. Renuka even flew from Mumbai to Bangalore to attend the event. n

The Mumbai launch of 
IVCA CIRClES on May 
28 at Bungalow 9
Speakers: kkR’s CEo 
Sanjay Nayar and 
founder of Nishith 
Desai Associates, 
Nishith Desai.
hosts: Abhijeet 
Muzumdar (Bessemer 
Venture Partners), 
Pratip Mazumdar 
(IDFC Project Equity) 
and Rahul Narayan 
(Sequoia Capital)
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IVCA CIRCLES 
AIMING AT BUILDING AN  
INFORMAL NETWORK OF  
PE/VC PROFESSIONALS!
Over the past couple of years, the IVCA has been consistently taking steps towards being a truly 
representative body of the Private Equity and Venture Capital industry, with our membership 
continuously growing. IVCA Circles has now been initiated in our regional chapters where all 
professionals from the PE/ VC firms can interact and network with each other. IVCA Circles will 
provide a dynamic platform for the Industry peers to meet, have interactive sessions and network 
not only to bond but exchange ideas and discuss issues facing the Industry. IVCA is seeking a 
larger and deeper engagement within the fraternity through IVCA Circles!!

:: DYNAMIC PLATFORM FOR THE INDUSTRY PEERS TO MEET AND NETWORK!
:: CURRENT LEADERSHIP INTERACTS WITH THE EMERGING LEADERSHIP!
:: INTERACTIVE KNOWLEDGE SESSIONS-  MARKET TRENDS! 
:: ACROSS ALL IVCA REGIONAL CHAPTERS DELHI-MUMBAI-BANGALORE!

IVCA Circles Delhi Launch by  Sumir Chadha, IVCA’s Chairman and 
Co-Founder of Westbridge Capital Partners - December 23, 2011

IVCA CIRCLES MUMBAI LAUNCH!

REGISTER 
NOW 

AND BECOME  
PART OF THIS  
NATION-WIDE 

PEVC FAMILY!!
Contact:  

aakriti@indiavca.org

IVCA Circles Bengaluru Launch by Renuka Ramnath, 
Founder & Managing Director of Multiples Alternate  
Asset Management - February 21, 2012

28 MAY. 2012  |  
Bungalow 9, Bandra (West)

SPECIAL GUESTS  

Sanjay Nayar  
CEO, KKR India

Nishith Desai  
Founder, Nishith Desai Associates 
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IVCA carried out a survey of private equity  and 
venture capital leaders, all of them decision makers 

at their firms, to reveal their expectations and attempt 
to predict the business trends the industry is likely to 
see in the coming financial year. A year, that is likely 

to be challenging for the most important aspects of 
the business: fundraising, valuations, competition, 

returns and exits

gPs’ 
outlook

Where to,  
after the slide?

I
ndian private equity fund managers will 
have to be more resourceful than ever 
before if they are to survive the coming 
couple of years. Although, India has so 
far avoided a major downturn of the 
kind seen across the globe, the overall 
performance of the money that has 

been invested has been below par. The industry 
believes these dangerous trends manifesting 
themselves are, to a great extent, to be blamed 
on India’s poorly developed public capital markets 
and, often, low corporate governance standards. It 
is also revealed that a few low quality managers, 
too, are to be blamed for dragging down 
performance.

Yet another  concern for our community is 
retrospective taxation; and the impact that 
less than expected returns will have on limited 
partners’ outlook.

Anubha Shrivastava, Managing Director at 
UK-based development investor, CDC Plc, said that 
uncertain regulation was an unnecessary addition 
on top of the problems that already existed.

But in many respects, India’s growth story 
remains solid. The respondents thought next year 
will see more exits and anticipate that returns 
too will improve. Regulatory clarity, most fund 
managers expect, will increase which should 
make India a much more attractive investment 
destination in the coming year or two. 

A rapidly expanding domestic market, fuelled 
by rising disposable incomes and a new middle 
class, means India will continue to be a breeding 
ground for new enterprise. 

Thanks to the timing of the survey, events such 
as the recent Union Budget and the nail-biting 
developments in the ongoing Vodafone case will 
have most likely reflected in the survey.

----
----

----
----

-

IVCA 

EXCLUSIVE 

SURVEY
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----

----
----
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Which sectors do you expect will 
be most attractive in 2012?

Biotech 
Biotech is still the laggard sector 
when it comes to attracting 
PE funding, although there are 
specialised funds such as Rabo PE 
that have capitalised on the scope 
the sector has in India.

Healthcare
The Indian healthcare industry is seen as growing at a rapid pace, and was at the fore of 
the list of the most attractive sectors to invest in. It is because of rising income levels and 
a growing elderly population, among other reasons such as changing demographics and 
disease profiles, and the shift from chronic to lifestyle diseases in the country has led 
to increased spending on healthcare. Many existing healthcare players have announced 
expansion strategies while several large corporates with no presence in the sector are 
announcing plans to debut, a surefire good sign for PEVC investors.

Telecom 
Although the telecom sector has suffered its share of difficulties over 
the past two years, with an unclear telecom policy to boot, a revival 
in deal activity is expected according to some observers, by way of 
sector consolidation and easier merger and acquisition policies going 
forward. The sector’s growth rates have also slowed down indicating 
that there aren’t as many mobile connections to sell anymore.

Real Estate  
Many institutional investors remain wary of this sector that is, they believe, 
under-regulated and corrupt.
Land prices and a hike in interest rates of home loans are slowing demand, but 
the much hyped segment is organised retail real estate with the Foreign Direct 
Investment (FDI) policy opening up. The new norms will reduce the amount of 
minimum capitalization requirement. Increase in infrastructure spending to attract 
FDI is another expectation.
But the bright spot – FDI – it is believed, will benefit the Indian real estate market 
significantly and this investment friendliness will translate into profits.

Financial Services
Financial services was the next 
most preferred pick as fund 
managers felt the Indian financial 
services industry still had miles to 
go in terms of growth as much of 
the country remains ‘unbanked’. 

These choices followed by 
consumer services, consumer 
goods and internet/media – all 
scoring almost equally in the 
survey. Infrastructure ranked 
seventh in a total of 13 choices of 
sectors

banking is likely to 
see stable growth 
and long term play in 
a growing economy. 
the valuations here 
are also reasonable 
at this point”

Retail malls within the retail 
sector are likely to do very well, 
and not restaurants, et cetera”

food – but processing, not necessarily packaging; value 
creation and increasing efficiency are likely to see success”
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Which PE segments do you expect will be most attractive in 2012?

Growth and venture
These PE segments are as favoured among investors in India, as large buyouts 
are rare (though often, most profitable). Many fund managers believe that many 
Indian listed companies embarking on ambitious growth trajectories will require 
capital for growth, expansion and making acquisitions. 

The recent bear runs in the stock markets have also created attractive 
opportunities for pipe investments, as have the changes in the takeover code 
which has coaxed some PEs to look at public equity more positively.

The least attractive PE segments: Large 
buyouts, strategic sales and distressed assets
Buyout deals remain rare in the country. And 
respondents believed that compared to the other 
segments, such as growth, strategic sales seem less 
common. Good distressed deals were hard to come 
by, as often, the effective returns against the amount of 
work they require meant net returns were low.

growth will 
continue as the 
most important 
segment. buy-outs 
are still two years 
away”

I believe the market needs to 
mature before we see special 
situation and distress funds 
doing well. It requires special 
skills, which the PE industry is 
lacking today”

Growth  
14%

Venture Capital  
13%

Special  
Situations 
10%

Pipe deals  
10%

Secondaries 
10%

Mezzanine/ 
Private Debt  
10%

Mid Buyout 
9%

Small Buyout 
8%

Distressed assets 
6%

Strategics  
6%

Large Buyout  
4%
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Which exit channel do you expect 
to be most relevant in 2012?

Do you think 
the competition 
for attractive 
investment 
opportunities in 
India will...?

Secondary sales to private equity, and strategic 
investors 
The recent volatility in the Indian public capital markets 
has made initial public offerings less attractive. As a result 
secondary sales to private equity, strategic and secondary 
sales were, most frequently, the preferred exit choices for 
those interviewed.

A few managers pointed out that buybacks too will be 
common for historically unsuccessful deals.

Competition for attractive investment opportunities will 
rise or remain stable 

India fares very poorly from the perspective of PE buyers 
on account of exits and valuation expectation. The corollary 
to this might be that there will be fewer PE/VC investments 
in India in the future.

Sale to  
strategic  
investor
38%

IPO
25%

Secondary 
sale to private 
equity 
37%

Rise
52%

Remain stable 
37%Fall 

11%

Competition for attractive investment 
opportunities is likely to rise, 
considering all the un-deployed PE 
money, though absolute $ of PE money 
invested may not surpass 2007 levels”
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LPs’ anticipated level of new 
commitments to India will...

Fall 
The fundraising environment is becoming more 
challenging given the poor condition of the world’s 
economy: the survey result reflected the crunch in the 
global liquidity scenario, stretching the amount of time 
managers spent on the market. Some managers said 
that first closes will become more common as LPs 
become gradually more cautious, demanding tougher 
terms from Indian managers. Respondents also felt 
that undeployed capital sloshing about in the system, 
together with additional suitors for limited attractive 
deals and a lack of exits will make it harder to raise 
India-focussed funds.

Do you plan to raise a 
new fund in 2012?

Rise
17%

Fall 
62%

Remain stable 
21%

Another big concern for the PE/VC community is the impact that less than expected returns will have on limited 
partners’ outlook who are likely to be a lot more cautious than they were before in allocating funds to India – this is 
likely to have serious ramifications for future rounds of fund raising. 

some managers will get 
funded based on track record”

lPs’ anticipated level of new 
commitments will either fall or remain 
stable - depends upon the global cues 
and political and macro conditions in 
India”

fundraising environment will either 
decline or stay stable, because the 
government at the centre is getting 
weaker, and will not be able to take bold 
decisions expected of them. hence, 
investor sentiment will be very low”

Conditions for fundraising depend on overall market trends and 
macroeconomic stability in India relative to other emerging markets. 
fundraising is likely to remain tepid and perhaps lPs will watch out 
for sustainable trends at least over the medium term”

-------
-------

---
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68%
Increase

14%
Worsen

47%
Improve 39%

Remain the same

In 2012, do you expect regulatory clarity to…?

Improve or remain the same
The responses suggested a mixed reaction – managers thought 
regulatory clarity would either improve or remain the same in 
the coming financial year. The recent bout of changes to the 
existing FDI regime and ( the possibly retrospective) taxation of 
cross-border transfer of assets to low tax regimes, has forced 
many PE deals to come under scrutiny. The changes to the 
takeover code, on the other hand, have raised hopes of greater 
investment.

Regulation is very confused, 
if it’s two steps forward with 
an allowance it’s10 steps 
backward in other ways”

Risk in the industry is rising, sentiments are falling; mainly due to inaction on 
the part of the government. this shrinks opportunity, but there is still a lot of 
capital waiting to be deployed.  hence, competition will increase”  

In 2012 do you 
expect the number 
of exits to...?  

Increase – overwhelmingly
With enough money invested in India already, managers 
will be sifting through their portfolios to ready them for 
sale. PE firms are under pressure to show exits. Indeed, 
if deal activity remains at the modest levels of 2011, the 
dry powder from previous years, vintages alone could 
fuel the deal market for the next few years. 

14%
Decrease

18%
Remain stable

“there is likely to be a rush to catch a rally”

It should either remain stable 
or increase. a lot of funds 
made big investments in 2007-
2008 timeframe, which need to 
be exited now. hence there is a 
pressure to exit”
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In 2012 do you expect entry 
valuations on transactions to...?

Decrease or remain stable
Survey respondents felt that the pricing of deals was 
the top stumbling block for choosing not to go through 
with a deal. But they suspect that in the coming year 
valuations are likely to either decrease or remain stable. 
Volatile equity markets, and the low corporate governance 
standards will also make it difficult for buyers and sellers 
to agree on price.

Remain 
stable
39%

Increase 
22%

Decrease
39%

What will be the biggest challenges for 
those raising an India-focused fund?

dilutions never happen if valuations 
are not attractive for the seller”

Entry valuations will be stable, but high”

first, lack of political 
leadership. second, 
fiscal deficit and third, 
precedence of passing 
regulations retroactively”

Competition from other emerging 
markets? that’s not an ‘issue’, 
it’s a huge opportunity”

Lack of exits and less than 
expected returns
Managing profitable exits, the grail 
for all PEs will be the key challenge, 
managers thought. The next biggest 
test for India-focussed funds will be to 
overcome less than expected returns, 
and improve performance.

lP’s believe there is too 
much money chasing too 
few deals in India”

-------
-------

---
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funding the 
Heartlands  

of IndIa
Rabo Private Equity Advisors have set a powerful example across 

the world of how to make investing socially responsible – and 
proved that this is not necessarily a financial compromise. Ripe 
talks to the fund’s CMD, Rajesh Srivastava, about how they do 

business in challenging sectors like food and agriculture

Reporting on Indian Private Equity and Venture Capital

In Person: Investor

R
abo PE Advisors manage a $120 million PE fund that focuses exclusively on food and agriculture (agri) and looks 
at a wide spectrum of opportunities relating to the businesses right from the farm to the plate. It is among the first 
sector- specific private funds in the country. Rabo PE strategically focuses on expansion and growth capital, though 
it does occasionally look at early stage investments and buyouts. 

Rajesh Srivastava, the Chairman and Managing Director at the firm, says that for Rabo ‘adding-value’ does not 
just extend just to portfolio companies like it is for other PE funds, but also to the wider food and agri sector. The bank’s 
mantra of responsible investing in a key sector like food and agriculture sets a powerful example for sustainability-minded 
investors worldwide. And for those who doubt that sustainability is profitable may be want to reconsider, as Rabo also enjoys 
the highest credit rating in the industry. 

They focus on opportunities in the entire food and agriculture value chain and, track about 38 sub sectors within the 
sector. Every six months they pick 10-12 sub sectors where they work intensively. We keep adding all this information to our 
knowledge platform on these sub sectors. So within the 38-40 sub sectors, we actually have a lot of choices and the deal flow 
is pretty strong. 

The fund is led by the Dutch Rabobank Group which is a full-range financial services provider founded on cooperative 
principles and sustainability-oriented banking. Its partners and LPs include organisations such as the International Finance 
Corporation (IFC), Netherlands’ Financierings-Maatschappij voor Ontwikkelingslanden (FMO), Germany’s Deutsche 
Investitions-und Entwicklungsgesellschaft (DEG), the UK-based CDC Plc and Capvent.

The fund follows the highest health and environment safety standards prescribed by the World Bank, called the ‘10 
Performance Standards’ that each company the fund invests in is tested for with a separate due diligence by experts on 
Environment, Health and Safety (EHS) grounds. The companies they invest in are strictly expected to meet performance 
expectations within a given timeline. 

Rabo has been in India for the last 14 years and developed a well-established franchise here as the leading food and agri 
financial services organisation. 

Excerpts from an interview

©

Why does India fit into Rabo’s strategy? 
Why is Rabo long on India?
Rabobank is focused internationally on food and 
agri, and as India is primarily a rural economy, 
which is predominantly agrarian with low 

productivity, it makes sense. On the consumption 
side, given the demographics, per capita 
consumption of value added foods in India is 
extremely low. Add to this the strategic interest of 
international companies plus the imminent scale-

Interview courtesy: 
Research PE India team
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up of domestic sectors – this is why we believe 
food and agribusiness is where the activity will be 
for years. 

Rabobank has the opportunity to migrate 
much of its experience in these sectors to India 
where their growth is inevitable: India as a 
country of choice for business is very logical for 
Rabobank.

Why do you focus on the sectors you do?
We are the most knowledgeable bank in food and 
agriculture and have and 85 analysts tracking the 
sector globally.

you say Rabo wants to launch products in 
economies where businesses can be made 
more sustainable. What are the commercial 
reasons for this? Is sustainability 
profitable?
Sustainability is a core value for Rabobank and it 
wishes to continue being its forceful advocate. For 
Rabo, it is a myth to alienate sustainability from 
profitability. The art is to be an agent of change, to 
influence the transition to sustainability under a 
well defined plan. Just as Rabobank has retained 
the highest rating in the world despite exposure 
to the so-to-speak ‘riskier’ food and agribusiness 
sectors, it proves that there are creative and 
calibrated approaches to sustainability as well.

Most of your deals are around the $10 
million range. Is there a particular reason 
behind this? 
As policy we have always wanted to have 
significant (15-40%) minority stakes in deals. 
When we started the fund in 2007-08, there 
weren’t many food and agri business companies 
above this range ($5-$10 million). That was why 
we had limited the fund size to $120 million and 
going by the deal mandates we have received, we 
have been bang on target with the ticket size.

Having said this, the overall economy has 
become bigger over the last year and a half and 
as companies scale up, there have been second 
rounds of funding. In order to maintain our 
investment policy of holding a significant minority, 
we do foresee a rise in deal size. We don’t want to 
be seen as a peripheral player with 2-4% stake.

Agriculture, food and, to some extent, 
warehousing are all traditional sectors 
in India. how much equity do such 
investments require to make them work 
for you?
Though food is a traditionally consumed item, in a 
generic sense, the kind of food we consume today 
is vastly different from what we consumed five 
or 10 years ago. The offering in the Indian market 

has progressed from the basic staples to processed 
food. Today the food variety on offer varies from 
unpackaged food to frozen, ready to eat, ready to 
cook, and wellness foods. The scenario is changing 
rapidly in terms of both quality and quantity.

Likewise, in the agri sector, due to some 
imperatives in the market there are changes in 
the quality of seeds, quality of inputs as well as 
farm practices. Even parameters like soil, water 
and climate are changing. So in spite of food and 
agriculture being labelled a traditional sector, it is 
not archaic in nature. On the contrary it is more 
dynamic than most sectors. And our job is to 
assess this change.

The size of equity is always a balance between 
being able to influence good decisions and not 
treading on the toes of the entrepreneur. Influence 
works not on the basis of an investor’s equity 
share but how the entrepreneur perceives you. 
Fortunately, most promoters acknowledge that 
there is merit in being associated with Rabo. 
Financial intermediaries are now educating 
promoters on the value Rabo can bring to the 
business over other PE investors providing similar 
valuation and funding.

What are the challenges and peculiarities 
of the sectors you invest in?
Doing $10 million deals we are often associated 
with the Indian mid-market business: the 

THE SIZE OF EQUITY 
IS ALWAYS A 
BALANCE BETWEEN 
BEING ABLE TO 
INFLUENCE GOOD 
DECISIONS AND 
NOT TREADING ON 
THE TOES OF THE 
ENTREPRENEUR. 
INFLUENCE WORKS 
NOT ON THE BASIS 
OF AN INVESTOR’S 
EQUITY SHARE 
BUT HOW THE 
ENTREPRENEUR 
PERCEIVES YOU. 
FORTUNATELY, 
MOST PROMOTERS 
ACKNOWLEDGE THAT 
THERE IS MERIT IN 
BEING ASSOCIATED 
WITH RABO

Rajesh Srivastava  
Chairman & Managing Director, 
Rabo Equity Advisors
Rabo Equity Advisors is a 51% subsidiary of 
Rabobank. The firm manages a $120 million 
private equity fund focused on food and 
agribusiness and anchored by Rabobank, 
with IFC, FMo, DEg, CDC and Capvent Ag as 
the main investors. The fund has so far made 
eight investments, all in different sub-sectors, 
committing about 65% of the fund’s corpus. 

Before setting up the PE business, Rajesh was 
managing director (Corporate & Commercial 
Banking) of Rabo India Finance. Concurrently, 
he was Regional head, Asia for food and 
agribusiness for over five years. In Rabobank, he 
is credited with setting up several new products 
such as a strategic advisory, renewable energy, 
carbon credits and microfinance. 

Before Rabobank, he was with lazard India, 
handling venture capital. Starting his career 
with the Bank of Baroda he now has more 
than 30 years of experience in corporate and 
investment banking. 

Rajesh is regarded as an authority on funding 
food and agribusiness sectors. he sits on 
several national committees, task forces and 
corporate boards, including the Project Approval 
Committee of the National Skills Development 
Corporation.

In Person: Investor
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promoters haven’t gone to organised investors 
like family offices, high net-worth individuals 
and certainly not to PE funds. They might have 
approached a bank for a loan. For these promoters 
to have a partner who tries to influence business 
processes, restrain investment, and be subject to 
various checks is a difficult adjustment process. 

A lot of mental conditioning needs to be 
done to bring in a professional attitude towards 
business in this segment of the market. One of 
our portfolio companies, for example, never had a 
formal board meeting before we invested. I have 
personally written board minutes at times. So 
when we set the reserve and control rights at the 
very beginning, we spend a long of lung power 
to educate the promoters. To help promoters 
make objective decisions supported by data, we 
build information systems in companies. These 
kinds of MIS systems don’t exist in most mid-
market companies. We also offer suggestions on 
buyers, commodity prices, and risk management 
techniques.

Also, these businesses often don’t have track 
records which are necessarily the benchmarks for 
future growth. If we look at growth capital or PE 
in other countries and in other sectors, it is easier 
to handle cases where growth is easy to estimate. 
Here, in the food and agri sector, the challenge is 
much bigger. Early growth is often very intrepid. 
After receiving funding, these firms start growing 

WE FOCUS ON 
OPPORTUNITIES IN 
THE ENTIRE VALUE 
CHAIN. WITHIN THE 
SECTOR, WE TRACK 
ABOUT 38 SUB 
SECTORS. EVERY SIX 
MONTHS WE PICK 
10-12 SUB SECTORS 
AND EDUCATE 
OURSELVES. SO 
WITHIN THE 38-40 
SUB SECTORS, WE 
ACTUALLY HAVE A 
LOT OF CHOICES 
AND THE DEAL FLOW 
IS PRETTY STRONG

at 30-40%, which can’t be dismissed as the food 
and agri sector is showing tremendous growth. 
This brings up a much bigger valuation challenge. 
For getting approvals from the investment 
committee, especially the foreign investment 
committee members, they need to be convinced 
about the growth. And past performance is not a 
reasonable estimate for the food and agri sector. 
Most deals hence need to be structured with 
convertibles linked to EBITDA growth or adequate 
incentives.

Often products or raw materials are exposed to 
global commodity price shocks and we at Rabo do 
trend analyses to estimate the volatilities and risks 
involved in commodity prices. Factoring all these 
risks in business modelling and valuation is not 
always appreciated by promoters and convincing 
them on these parameters involves a lot of 
education.

Finally, in this sector, there are many 
unchartered risks like monsoon, weather and 
policy risks. Policy shifts such as a ban on exports 
or imports and change in duty of products puts 
the business at a high risk. But since the market 
is growing at a healthy rate currently, you are 
cushioned from most risks. 

Are public policy, regulatory support and 
legal clarity more difficult or relatively 
straightforward in the sectors you invest in?



©

Reporting on Indian Private Equity and Venture Capital

IVCA RIPE | Vth Edition | May 201240   

Public policy is a big concern for us as food and 
agriculture is a highly sensitive subject in India. 
All these aspects throw in new challenges in the 
sector. The latest one being food security, which 
has brought in uncertainties on the production 
quantity available for public distribution and 
private sellers. The food processors in the industry 
are going to face testing times due to such 
uncertainties. 

There are other big policy challenges as well, 
related to the restrictions on movement and 
storage of goods, problems in the auction market, 
direct sourcing issues, the Essential Commodities 
Act, and the Mandi Act, to name a few. In certain 
cases we do hope that in the next four to five 
years these policies are relaxed. While investing in 
a company with a 100% export business focus, we 
try to develop some domestic focus also.

We proactively arrange round table discussions 
between the government, intermediaries and our 
companies

geographically do you more often make 
deals away from the metros in India? how 
do you create a network for sourcing such 
deals?
Most of our deals are in non-metros and company 
operations are all located in rural areas. Apart 
from corporate offices, the only thing that can be 
metro specific are restaurant chains or food service 
chains. We have been a hardcore rural and agri-
focused fund so far.

We follow a mixed model to source deals. 
Firstly, we bring in a lot of relationships and 
knowledge which we get from the Rabo ecosystem 
itself. When we track a sector we also track 
potential winning companies in that sector. We 
therefore have a good data bank of companies 
operating in those sectors. We would know of 
a company even when it has an insignificant 
turnover and we see it grow to a point when it is 
appropriate to build upon it.

Secondly, we participate in various knowledge 
forums like Kisan Mela, Kisan Ghoshti, FICCI, CII, 
regional bodies and merchant chamber meetings. 
We are present at all such events to get a good 
outreach to our target audience.

Thirdly, we cultivate good relationships with 
intermediaries. We know almost all regional 
corporate advisory boutique firms. We find that 
the next tier of advisors are more effective than 
the top tier ones in non-metro deal sourcing and 
maintain good relationships with them. We have 
consciously created such a visibility in this sector 
that most of the intermediaries would think of the 
Rabo Fund when they have a food or agri deal.

Do promoters in the agri sector often tap 

PE funds when they want to diversify or 
exit their business? What do you do in such 
a situation? 
Promoters in our sectors typically seek funds to 
scale up and diversify. They are not tapping PEs 
for exits. Buyouts are still very rare. Exiting would 
mean that the promoter is selling out his majority 
control stake, which is not often seen. Essentially 
PE money in food and agri goes into some stage of 
growth, either early or late. 

In case of growth capital, we at times meet 
promoters who want to sell off some of their 
shares in secondary to encash some of the value 
created over the years. It depends on the deal 
size. In principle we are against promoter stake 
sale, but practically we do consider it, on a case 
by case, as long as the promoter has a substantial 
stake in the company.

given there is so much competition in the 
PE market for good quality deals, how do 
you deal with competition from bigger 
funds that have more financial muscle?
Competition is a function of the deal size and the 
space in which you operate. We are comfortable 
with our sweet spot of $10-$12 million dollar 
deals. In such midmarket companies, a $20 million 
offering from a larger competitor would do no 
good as PE funds can’t buy a majority stake. Over 
time, deal sizes have moved upward and we 
are seeing prospective deals that can use larger 
funding. 

For larger deals we are now increasingly doing 
co-investments. We have done one with IFC and 
are now pursuing some deals with other Bilateral 
Finance Institutions (BFI) and funds as well. But 
even in these cases we will not invest for a 5-7% 
stake. We are happy with a significant minority 
stake of 15% or more.

Who are your preferred co-investment 
partners? Why?
My preferred partners are my LPs because of my 
commitment and obligation to them. Whenever 
we have access to a bigger deal, we first approach 
our LPs. Beyond that if they do not invest then we 
access other funds. 

We do get requests from other bigger funds 
to participate in co-investment opportunities, as 
they feel their investors are comfortable with the 
presence of Rabo Fund. We typically drive our 
investments and we haven’t yet done any co-
investment with other funds.

how do you assess the current 
environment in India for PE Investments?
I can see some improvements in the last few 
months. I expect 2012 to be a lot better than last 

In Person: Investor

I HAVE LEARNT LP 
MANAGEMENT 
IS IMPORTANT. 
WHEN YOU’RE IN 
A BANK, YOU HAVE 
A SINGLE BOSS OR 
A SINGLE VERTICAL 
TO FOCUS ON. BUT 
HERE YOU HAVE 
EIGHT OR MORE 
RELATIONSHIPS TO 
HANDLE
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year. 2011 was a dull year for the industry. Let me 
rather put it this way, this sector has to grow. 

There is some apprehension on the country’s 
growth prospects itself which rubs off on things. 
Growth prospects, the liberalisation process, 
and opening up of the market are other issues 
cropping up. For instance, if I was to do a deal in 
the sugar sector, a year and half ago, there would 
be a lot more optimism in our team as well as 
the investors. In today’s uncertain environment 
making such assumptions and convincing investors 
is quite difficult. So there are a lot of questions 
and expectations from the government to come 
around and start opening up to send the right 
feelers to the international investors.

While investing what do you focus on? 
The entrepreneurs? The business model? 
Past performance? Fundamentals? Market 
sizing? Can you say a bit about each of 
these? 
We assign different weightage to these parameters 
and these weights are deal specific. I think that 
the entrepreneur is definitely the key aspect. 

It is true not only for a VC, but also in our kind 
of PE, which is essentially growth capital. We 
need a good person, because we are banking on 
them and their theory of business. If he is not a 
good individual, no matter what business plan he 
presents, he is never going to stick to it. The next 
key factor is of course the business plan.

The past performance is important but not 
always the benchmark for evaluation, in most 
cases. It is important however, and you will need 
a rationale to deviate from it for future growth 
strategies.

Fundamentals are again very important. In our 
sector, there are very different scales of public 
companies. On the one hand you have MNCs in 
dairy, like Nestle, while on the other, you have 
very small companies with a few dairy farms. 
Hence arriving at a valuation using averages 
and comparables would be very wrong. The 
second challenge is identifying companies for 
peer set comparison. Companies within each 
sub sector are not the same kind. For example, 
in the dairy sector we have companies dealing 
in liquid milk, milk products, casein, whey etc. 
All these companies have different challenges 
and profitability levels and therefore need to be 
valued accordingly, which makes fundamental 
analysis quite a challenge.

Market sizing is key, but difficult in the agri 
sector. We have an advisory and consulting arm 
that does a lot of research in the area which is an 
additional benefit for the Rabo fund.

What have you learned to do better over 

the years of running the fund in India?
In PE the good part is that on the one hand 
there is a limited canvas since you are operating 
in a limited sector with a few companies but 
everything that you have learnt from the past - 
M&A, venture capitalist, banking, and consulting 
can be utilised to helping portfolio companies 
succeed. 

Even the banking experience, which is very 
different from PE has its relevance when we 
suggest creative financial products to promoters 
that bring down interest costs. The bad side is that 
a PE role is a lot more intensive than it ever was in 
my career. Every day is challenging.

Another thing I have learnt that is important 
is LP management. When you’re in a bank, you 
have a single boss or a single vertical to focus on. 
But here you have eight or more relationships to 
handle.

Another big learning in the team is that of 
adaptability. It’s not easy for team members 
who have mostly lived abroad to adapt to the 
Indian agriculture scenario. That at times is a 
struggle. Most valuation and business models 
they work on are non-existent in India. At times 
the interaction with promoters is too basic. 
For example, in a meeting that we had with a 
promoter based in Hyderabad, we ended up 
having lunch at a roadside dhabha. A person who 
has the temperament to get out of formal suits 
and get their hands dirty will generate goodwill 
among agri promoters. And the nature of our 
fund calls for such adaptability.

Also, the Indian market place in this particular 
sector requires a different kind of due diligence. 
There intensity of background checks on the 
promoters have improved a lot based on past 
mistakes. No matter how sound the business plan 
may sound, we have to create a business model 
ourselves, from the ground up. n

I CAN SEE SOME 
IMPROVEMENTS 
IN THE LAST FEW 
MONTHS. I EXPECT 
2012 TO BE A LOT 
BETTER THAN LAST 
YEAR. 2011 WAS A 
DULL YEAR FOR THE 
INDUSTRY. LET ME 
RATHER PUT IT THIS 
WAY, IN THE FOOD 
AND AGRICULTURE 
SECTORS IS NO 
CHOICE, IT HAS TO 
GROW
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S
ri Biotech was formed in started 1994 
by KRK Reddy, a research fellow at 
the University of Hyderabad. He was 
interested in how soil can be enriched 
for higher productivity biologically and 

then in vermiculture, or worm composting for 
food waste which produces high quality compost 
and fertilizing liquid. He started a pilot project 
and required funds to sustain it and borrowed 
` 20 lakhs from Canara Bank to start a small 
manufacturing unit along with his members of 
his family. By1995, he had quit his day job at 
the university and took over all the operations 
at Sri Biotech. Initially, thinking of establishing 
a laboratory where they could mass multiple 
microbe reserves. The idea was to find solutions 
to problems with low investment and low profile 
rural biotechnologies. A few years on, they started 
a fermentation unit, where they mass produced 
bacteria and fungi, not only as bio fertilizers 
but also as bio pesticides. By 1998, Reddy was 
ready to expand his customer base to sustain 
the business: his toughest task, yet. At times, the 
company just had enough money to pay employee 
salaries to keep them motivated. As the products 
were new for the farmers, it was very hard to 
convince them to buy. 

They had frequent meetings and offered several 
field trials to the farmers for various crop related 
issues and solutions. They had a breakthrough 
when some diseases had devastated a large 
number of crops. They put their products to work 
in some infected fields and finally tasted success 
in 1999 when they managed to control these 
diseases rescuing crops from damage. They have 
not looked back since.

Excerpts from an interview:

1. Where does Sri Biotech have an edge 
over its competitors?
I took a (second) loan from Rabo Equity in 2009. 
In between, I had never taken any loan and all my 
balance sheets had zero debt. We’ve had excellent 
cash flows and the retained earnings were re-
invested primarily in infrastructure and in research 
and development (R&D). Currently, we have 
created three business verticals: crop protection, 
crop nutrition and crop improvement. All the three 
verticals are given equal importance, functional 
development, sales and marketing, and they are 
well defined and backed by strong R&D teams. 
There are established companies in each of these 
three verticals, but we have created a niche market 
for all our products because we only use biological 
and organic tools.

The competitive advantage of Sri Biotech lies 
in its R&D. Every year, close to 8-10% of our net 
revenue is spent on R&D. Currently we are also 
engaged in nano-biotechnology and transgenic 
tech. 

The constant striving for innovation has helped 
us win several state awards for quality and 
research abilities. We currently have five ongoing 
research projects and public private partnership 
projects with the likes of CSIR and ICR. We also 
have a few research projects being undertaken in 
collaboration with Delhi University and a German 
university.

2. Could you walk us through the major 
milestones of the company?
I would classify our growth into three phases. The 

I took my 
second loan 
from Rabo 
Equity in 
2009. I had 
never taken 
any loan and 
all my balance 
sheets had 
zero debt. 
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the retained 
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re-invested 
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infrastructure 
and 
research and 
development

rooted in 
researCh
Sri Biotech has five projects, all with frontier

technologies and private equity backing. With this
support, if even one product succeeds commercially,

the company could challenge the dominance of
natural gas-led conventional technology 
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first phase between 1994 and 1999 was a very 
bitter experience. As a team we have seen the 
real bottom of a business cycle. At that time our 
bank accounts were about to be classified as Non 
Performing Assets (NPA). 

Canara Bank helped us restructure the term 
loans which had been declared NPAs for the bank. 
By 2000, Sri Biotech had paid back the entire loan 
amount with compounded interest because of a 
turnaround that in our business in 1999. In the 
next decade, we established laboratories, research 
farms, and distribution networks in states like 
Andhra Pradesh, Tamil Nadu and Karnataka. We 
also registered our products with the government 
of India. We received several national and state 
level awards. This phase was truly remarkable.

The third phase started with Rabo’s ` 45 crore 
investment into Sri Biotech. In this phase, we really 
expanded our horizons: built a strong brand name 
and further focused on our R&D capabilities. If 
we had not received funding from Rabo, we were 
planning to go in for an Initial Public Offering (IPO) 
to raise growth funds.

how to cope
3. how do you see the performance of 
the Agri Biotech Industry in India going 
forward? 
People think where biotechnology lies is seeds. 
I would say none of the seed companies have 
developed any biotechnology products except 
Monsanto. Biotechnology is basically a tool 
to exploit micro-organisms for the benefit of 
mankind.

The only biotechnology product used in 
India is BT cotton (developed by Monsanto). 

Rabo has so far been a visionary investor. 
It understands the intricacies of agriculture 
very well. We have an excellent board and 
the representative from Rabo has always 
supported and encouraged us in whatever 
we have proposed

KRK Reddy
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Whoever wanted to sell BT cotton in the country 
gave their raw seeds to Monsanto, who in turn 
transformed the seeds and sold it back to the seed 
companies. So, the reality is that nobody is doing 
biotechnology except Monsanto and Mahyco. 
Now companies in India have started their own 
biotechnology laboratories, but nobody so far has 
produced any transgenic crop.

As the future of agriculture biotechnology 
we talk a lot about bringing a radical change in 
agriculture by using lesser pesticides, fertilizers; 
protecting environments, and using innovative 
technologies to increase productivity. 

The mighty pesticide industry and the 
fertilizer industry are all based on conventional 
technologies like natural gas. Although this is 
very unfortunate, it has given a big opportunity 
to companies like ours to enter into the 
biotechnology space especially for crop nutrition 
and crop protection.

 
4. What major challenges or threats do you 
foresee for your own business? 

There are some serious issues that need to 
be addressed. There are many pseudo biotech 
companies that sell chemicals and call it XYZ 
Biotech Ltd. 

Another problem is that while there’s a lot of 
regulation still required for biotech products.  The 

agri-business is controlled by three acts primarily 
– The Fertilizer Control Order (FCO) of 1985, The 
Insecticides Act of 1968 and The Seed Act – which 
control the three inputs to the agri-business. 
There have been significant changes in technology 
since then. We have seen the arrival of nano-
biotechnology, fermentation products, etc. So, 
the innovative products that we develop for crop 
protection and crop nutrition are registered under 
FCO as chemicals or under the Insecticide Act. 
According to this act manufacturing, movement 
and storage of pesticides is dangerous, whereas, 
for biotech products, the farmers have to produce, 
handle and store it themselves. So, what we ask 
the government is to classify all biotech products 
under one act. In countries like the US and 
Switzerland, they’re not classified as chemicals. 

In terms of acceptance, the products are well 
appreciated by farmers. We don’t project them as 
any different to other non-biotech products. We 
just provide the solutions they need. 

In terms of growth, the company is growing at 
60-70% YoY and the industry is also growing by 
10-12% YoY.

Business roadblocks 
5. If you were allowed to change one thing 
that affected your business, what would it 
be, and why? 
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One of the biggest issues in India is financing. 
Everybody in the industry is talking about providing 
incentives to farmers. But it is only being talked 
about. At the end of the day, all the banks are looking 
at the commercial viability. Collaterals are required 
for all debt finance. This is a limiting factor. That is 
why some industries aren’t growing as expected.
 

other big obstacles are 
regulatory 
Apart from these there are no major problems. 
The companies which have financial strength can 
flourish. 

With regard to patents, we have so far applied 
for only Indian patents. We deal with micro-
organisms and these micro-organisms cannot be 
patented. These are universal micro-organisms 
which belong to you, me and everybody. But, the 
process design is important and at the end of 
the day it is all about the gap between you and 
your competitor. Today, we are far ahead of any 
competitor because we believed in our abilities.

PE experience
6. you had raised funds from Rabo two 
years back. how have you utilised them? 
We were supposed to launch an IPO just before we 
got in touch with Rabo Bank. The total amount we 
were planning to raise was close to ` 45 crores.

Nearly 95% of the funds we raised were utilised 
in building the infrastructure. I avoid taking loans 
because of the debacle with Canara Bank, but 
Rabo Bank backed us. We also got 20 crores as 
working capital loans from Yes Bank. 

With this money, I wanted to realise my dream 
to have a focused laboratory and develop some 
production capacity. We have invested around ` 
80-85 crores in the last two years in infrastructure. 
This is the only company that has invested so 
much in the agri business sector in biotechnology 
in particular.

Most of the working capital and infrastructure 
is now funded from the profits and internal 
accruals that we get from the company’s 
operations.

7. how has your experience of working 
with Rabo been? Did you gain more than 
just financial assistance? 
Rabo has so far been a visionary investor. It 
understands the intricacies of agriculture very well. 
We have an excellent board and the representative 
from Rabo has always supported and encouraged 
us in whatever we have proposed.

The last couple of years have been bad for 
the Indian agriculture sector, especially Andhra 

Pradesh. So, it is a stressful phase for the company. 
We are expecting a second tranche of funding 

soon.  Last year we had appointed lead managers 
for our IPO and are currently ready with a draft red 
herring prospectus. But market conditions are not 
convenient for an IPO.

If we do raise money from the IPO or from 
the second PE tranche, we will go in for capacity 
expansion. We want to invest around ` 75-80 
crores to expand in the country.

My advice to any company in the sector looking 
to raise funds is to plan the utilisation of money 
first. You will get value for money if you heavily 
utilise your money for growth. Investors also get 
the value as the right amount of money is utilised 
by the company.

Future prospects 
8. Are you looking to raise another round 
of funding? If yes, how much and what 
for?
We don’t have plans of fundraising through the 
investment banking route. We have working 
capital management tie-ups with Ratnakar Bank, 
Yes Bank and HDFC Bank. There’s no immediate 
need. We are currently utilising close to 35-40% of 
our capacity. We’re targeting a capacity utilisation 
of 65-70% in the current financial year, show 
growth and then go for an IPO.

9. What are your growth targets for Sri 
Biotech going forward and how do you 
plan to achieve them?
If you ask me, instead of growth, ‘emergence’ 
is the best word. We have plans to reach ` 500 
crores in the next 3-4 years. We have plans for both 
horizontal and vertical expansion. We have planned 
infrastructure and marketing in 12 states, across 
4000 acres of land and about 1000 employees. The 
idea is to focus on states where agriculture is given 
due importance rather than go pan-India. 

We plan to grow intensively in four states 
- Tamil Nadu, Karnataka, Andhra Pradesh and 
Maharashtra; semi-intensive in four others 
– Gujarat, Rajasthan, Madhya Pradesh and 
Chhattisgarh – and into the introductory phase in 
West Bengal, Jharkhand, Bihar and Uttar Pradesh. 

These are the 12 states that we’ve chosen apart 
from Kerala.  In Kerala we have close to ` 60-65 
lakh business mainly from cardamom planters.

10. Where do you see growth coming from 
in the future?
We currently have five running projects, all with 
frontier technologies. Even if one project turns out 
to be a blockbuster product, it’ll really boost the 
company’s growth. n
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Though it seems from the debates in the media and within the industry that last year was not 
so happy for private equity funds operating in India, at this stage the question on everyone’s 

mind seems to be: is there a glimmer of positivity in the future, if no flashes of brilliance? 
Ripe speaks to the Rafiq Dossani about the state of PE in the country

A recent KPMG India report said that the 
performance of the Indian PE industry has been so 
poor that investors and managers need to sit up 
and take serious notice of the shortages of vision, 
perspective and hard work required to succeed in a 
young market like India. The report showed that PE 
funds would need to find massive exits - $28 billion 
a year for the next three years - just to meet LPs’ 
return expectations on moneys invested upto 2011, 
says Rafiq Dossani a senior research scholar and 
the executive director of the South Asia Initiative 
at the US’ Stanford University who co-authored the 
report, and he adds gloomily: “this outcome looks 
unlikely.” 

Given this scenario, it is possible that global 
limited partners’ excitement might have waned 
for the so-called, ‘India story’, “I agree that global 
LPs might be more cautious.” But with the US 
economy recovering, though slowly, he expects the 
first response to be moving money now kept aside 
for India or emerging markets to the countries’ 
secondary markets, where the returns are quicker.

In a recent survey carried out by the IVCA, the 
biggest challenges for those raising an India-
focussed fund in 2012 is likely to be a lack of exits, 
and less than expected returns – in that order.

“However,” he says, “in the next stage, as funds 
flow increases, the money will return to PE.  So, 
there is likely to be some volatility in the size of the 
PE industry in India, but the news is not all bad.”

But there are plenty of problems, and they 
stem from several institutional factors, which 
are discussed in the global consultant’s study, 
entitled, ‘Returns from Indian Private Equity - Will 
the Industry deliver to expectations?’. The difficult 
IPO market since the past few years, high entry 
valuations due to the intermediated, vis-a-vis, 
proprietary, nature of deals, the problems of 

Insider track
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dealing with family-run firms, relatively efficient 
and vibrant secondary markets that compete 
for the PE dollar, are among the factors KPMG 
reported as playing a role.

Damningly, Dossani says, he does not see these 
institutional factors as changing soon. The big 
picture revealed through KPMG data was negative, 
but there are potential trends that Indian GPs 
might play to generate alpha.

Needless to say, this really stirred up the 
hornet’s nest and gave rise to several lively 
discussions at roundtables, co-organised by the 
IVCA with KPMG, where the study was presented 
in Delhi, Mumbai and Bangalore. Some objectors 
even questioned the veracity of the figures. But 
Dossani remains resolute about the findings, 
despite the difficulties the study had in becoming 
widely accepted within the PE community. The 
national media, of course, went to town with its 
bleak pronouncements on this massive multi-
billion-market in India which promises prosperity 
for the Indian economy, but in the current times is 
at a difficult juncture.

 

Difficulties for the Indian PE market
Dossani said: “It is remarkable that the Indian 
PE industry, which faces fewer institutional 
obstacles than China, has done more poorly,” 
says Dossani. “For instance, in China, by law, 
foreign companies are not allowed to invest 
in information technology companies. Exit via 
Chinese stockmarkets is ruled out for foreign 
investors, forcing them to rely on Hong Kong and 
other stock exchanges.” 

But he thinks that a little blame does need to be 
attributed to some fund managers who, though, are 
very strong on financial fundamentals and market 
sizing, are sometimes “weak” at understanding the 
businesses they invest in. The operational difficulties 
of running large businesses in India has multiple 
challenges, and general partners (GPs), Dossani 
says, fall short on helping out.   

Further, he says, GPs tend to view their 
portfolio firms as venture funds do, “rather than 
as partners”. By this he means that for a portfolio 
firm, a VC is normally just a source of finance at a 
particular stage: whether the funding is provided 
as an angel investor, at an early, growth or later 
stages, he adds.

This needs to change, he says: “PE firms ought 
to behave very differently with their portfolio firms 
since their involvement cuts across more stages 
of the development process, i.e., they are around 
with their portfolio firms for longer periods and 
should add value in different ways, not just on 
finance and marketing strategy.”  

For instance, Dossani has spoken to several 
PE firms that invest in, or are looking to invest in 
education, an area of particular and commercial 

interest for him, “I find that fund managers I’ve spoken to do not understand 
basic aspects of the higher educational process.” He brings up the many PE-
backed tutoring centres, which he says are businesses, “with a grand past but 
an uncertain future.”

This uncertainty stems from the testing process that delivers a student of 
mediocre quality into even the most prestigious engineering institutes such 
as the IITs whose admission tests are legendarily hard and unreasonably 
competitive, “IITs are well aware of this and are working to revise their 
admission procedures to use tests only as partial screening mechanisms. Some 
IITs have already changed their admissions processes. Once this becomes 
widespread, which is inevitable, you can imagine the devastating impact on 
such training firms.” He will be publishing a book on higher education in the 
BRICs later this year.

The way forward, says Dossani, is for PE firms to “behave very differently.”

Medium term pain
The big picture revealed through KPMG data is negative, but as if the devil 
were in the detail, there are potential trends that Indian GPs might play to 
generate alpha. 
Looking ahead he also says there are some structural challenges that will 
remain into the 
medium term: “The 
positive note is the 
economy and funds 
flow. The former is key. 
The Indian economy 
is improving rapidly 
from its slough of 
the third quarter. On 
funds flow, the rapid 
recovery of the US 
economy will drive 
funds back to emerging 
markets, though the 
US’ recovery may not 
last beyond the US 
presidential election.”

But one of the most drastic verdicts is laziness on the part of the GPs: “GPs 
tend to assume the worst and make their calculations and decisions based 
on market size and GDP growth rates. They assume that the entrepreneur will 
deliver growth because he has done so in the past.”

He says GPs may not realise that an entrepreneur’s most long-term interest 
is often not in preserving his reputation as a professional in a particular 
field, but, “rather in preserving his financial capital in order to enable him 
to diversify into new, high-growth areas.” Of course, there are exceptions 
aplenty, he says, but this appears to be the norm. 

“As a result, obtaining PE financing, which for the PE firm is its entry point 
in a portfolio company, is, for the promoter, an exit. That, too, an exit which 
gives him capital to pursue his dreams of diversifying within the same firm 
into new sectors. Hence, the PE firm loses in several ways,” he adds.   

The industry is showing a few unpromising trends but this is at a time 
when LPs are most keen to play the India story but Dossani believes that 
the industry will do better in 2012 than is expected due to global trends and 
Indian economic recovery. This will come at a time when LPs are most keen 
to play the India story. “But,” he continues, “it will be fragile in many sectors 
due to structural problems. Although, the sectors that will appeal to global 
investors are not likely to change because Indian growth is driven by the same 
sectors: Banking, Financial Services and Insurance (BFSI), consumer plays and 
infrastructure, as in the past several years, he says.

PE firms ought to behave very 
differently with their portfolio 
firms since their involvement 
cuts across more stages of the 
development process, i.e., they 
are around with their portfolio 
firms for longer periods and 
should add value in different 
ways, not just on finance and 
marketing strategy
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What the regulators can do
 “Not too differently from China, the Indian promoter can build his business 
under opaque conditions that cover his real economic interest in the firm – for 
example, who owns the brands – the real value of tangible and intangible 
assets, employment conditions, etc.” As other emerging markets – China, 
for instance – vault ahead of India, GPs and regulators are hoping for a 
reversal of fortunes, or at the very least to catch up with its neighbour, and for 
achieving this Dossani says the need of the hour is to inculcate transparency 
within portfolio firms.

Dossani reckons this may only change if transparency is a necessary 
condition for investment and regulators help this process, particularly those 
who look after accounting standards, ”It need not take long to achieve 
transparency if there is regulatory will.”

Control issues
The report poses that many difficulties also arise from the fact that deals for 
minority stakes remain most popular, where the bargaining power of fund 
managers is, naturally, constrained. This leaves making operational changes as 
the area for improvement.

So far, Indian promoters remain adamant about not selling controlling 
stakes to PEs – and China too has similar control issues but exits are, 
despite this, more profitable in that country. He agrees but points out that 
an overwhelming majority of firms in China by value are in the IT sector 
promoted by returnees, especially from Silicon Valley. Such promoters tend to 

be loyal to their profession and 
that makes dealing with them 
more transparent and value-
based.” In China, IT is a large 
component of the PE market, so 
that has helped them score over 
India, he says.

“A promoter who exits from 
an IT firm usually starts another 
IT firm,” he says, “so, reputation 
counts, leading to behaviour 
that is ‘win-win’ for both 

promoter and PE.  IT, by its nature, also is shorter-term in its turnaround with 
a large potential for winner-take-all outcomes.” 

The entry barriers and exit costs too, in IT are lower than for other 
sectors, “In India, as it is a country at a lower stage of development than 
China, investments in consumer retail, infrastructure, et cetera, offer 
larger opportunities on paper than IT.” Unfortunately, for PE investors, the 
operational issues are more challenging in such sectors, too: “Promoters in 
such fields tend to have fended off entry successfully due to such issues and 
want value for the entry barriers that they have built in various ways. So, this 
raises the entry cost and reduces returns.”

The way forward 
Sectoral specialisation needs to come with 
the awareness that the way forward is in a 
very different PE industry structure: more 
analysts, more search costs, etc. This will require 
shrinking the currently top-heavy operational 
costs of the PE industry - primarily partner 
salaries and high-cost rentals. It is a very 
difficult challenge to meet.”

With time, another question will arise, says 
Dossani: “Will sectoral specialisation of PE funds - 
hitherto not possible due to lack of sectoral depth 
in the economy - be possible? He thinks so, but it 
will take time and it will require a very different 
PE industry structure: more analysts and more 
search costs, for instance. This will be possible if 
the currently top-heavy operational costs of the 
PE industry diminish – primarily partner salaries 
and high-cost rentals – admittedly, a very difficult 
challenge to meet.

“The typical PE firm wants to be located in a 
metro to access the best talent, but this raises 
operational costs. In turn, it makes the PE firm 
invest close to home, thus advantaging the 
promoters located in the metros, who also tend to 
run higher cost operations than if they are located 
in cheaper areas,” he says.

Overall, the academic says that PE firms are 
restructuring and looking at how they work, but 
the changes have been slower than expected. 
His other advice to PE firms is to keep the same 
structure of operating, but find new areas to invest 
where the growth rate might allow for the same 
style of functioning. This is no escape from the 
gloom, but it should also be said, that it is more 
likely to lead to failure since new areas are as 
subject to global and local macroeconomics as old 
sectors.

The economic downturn has proven some PE 
funds to be more resilient than others, and forced 
them to try out different business models in order 
to survive: “Such times can be transformative 
as they may create conditions that force 
experimentation. At the same time, bad times 
do not offer the luxury of failure that is available 
during boom times,” he says. n

The positive note is 
the economy and funds 
flow. The former is key: 
the Indian economy is 
improving rapidly from 
its slough of the third 
quarter
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The Deal
Jacob Ballas Capital India, the private equity 
investment fund has invested Rs 100 Crores 
($20.29 million) in engineering infrastructure firm 
DBM Geotechnics and Constructions Pvt. Ltd for a 
significant minority stake.

DBM is an engineering firm, engaged in 
procurement and construction services, mainly in 
foundation engineering and marine infrastructure 
construction.

 Sunil Chawla, partner, Jacob Ballas Capital 
India Pvt. Ltd. said:  “DBM has carved out a niche 
for itself in the geotechnical investigations and 
foundation engineering businesses. While these 
two verticals will continue to aid infrastructure 
growth in the country, the engine of growth 
for DBM in the years ahead will be marine 
infrastructure construction, given the amount of 
activity being witnessed, both at the major and 
non-major ports.” Chawla will be joining DBM as a 
board representative from the private equity fund. 

DB Mahajan, chairman and managing director 
at DBM, said: “We are delighted to induct NYLIM-
Jacob Ballas as a partner and with this DBM 
has achieved one more growth milestone. We 

believe NYLIM-JB’s understanding of the Indian 
infrastructure sector and global best practices will 
help DBM to expand business to new heights and 
create value for all stakeholders.”

NYLIM-JB is the IIIrd fund of the New York Life 
Investment Management handled by Jacob Ballas 
Capital. Till date, the fund has invested in 24 
companies in a diverse range of sectors including 
telecom, ports, power, engineering construction, 
shipbuilding, auto components, IT consulting, 
general manufacturing, pharmaceuticals, financial 
services etc. Some of the earlier investments by the 
fund include Bharti Airtel, Gujarat Pipavav Port, 
Punj Lloyd, ABG Shipyard, Reliance Infrastructure, 
Bhilwara Energy, Club Mahindra Holidays & 
Resorts, Financial Software and Systems, SEW 
Infrastructure, Vivimed Labs and Religare Finvest.

Jacob Ballas Capital’s portfolio strategy in India 
is focused on investing in growth oriented blue 
chip’ companies which are market leaders and 
have a strong competitive position in the industry. 
The PE firm has a ticket size of $15-60 million per 
investment with an average holding period of 
three to five years. Yes Bank was the sole arranger 
for the transaction.

Marine Infrastructure Construction 
Industry
India has 12 major Ports and 185 minor ports 
along the 7,517 km long Indian coastline which 
offers varied opportunities for infrastructure 
development. The government has now added port 
development projects under the automatic route 
for. Moreover, public - private partnerships are 
seen by the government as being key to improving 
ports. For promoting the marine construction 
industry, the government has identified so-called, 
Exclusive Economic Zones (EEZ) which have an 
area of 2.3 million square kilometres comprising 
0.86 million square kilometres. on the west coast, 
0.56 million square kilometres. on the east coast 
and 0.6 million square kilometres. around the 
Andaman and Nicobar islands. Additionally, there 
is an opportunity to extract energy from tidal 
waves and water currents which is a clean fuel 
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and might be a replacement to coal based power 
plants in the near future.

Recent PE funding in port infrastructure 
include Ascent Capital’s $45 million investment 
in Karaikal Port in 2011 (which also raised $35 
million from IDFC Project Equity in 2010) and Eton 
Park Capital’s investment of $125 million in JSW 
Infrastructure.

Foundation engineering industry
A foundation is defined as that part of the structure 
that supports the weight of the structure and 
transmits the load to underlying soil or rock. The 
performance of the foundation engineering industry 
is governed by the overall performance of the land-
based construction industry. According to Holcim, 
by 2020, the Indian construction market will replace 
Japan as the third largest, after China and the US.

According to India’s twelfth Five Year Plan 
(2012-17), the two segments most important to 
construction activity are infrastructure and housing. 
Since infrastructure spending is expected to go up 
to 9% of gross domestic product (GDP) or $1 trillion 
for the plan period (2012-17), this should translate 
into double-digit growth for the derived demand 
segment of foundation engineering.

The company
Headquartered in Mumbai and named after its 
founder Mr. DB Mahajan, DBM Geotechnics and 
Constructions Pvt. Ltd. was set up in 1990 as a 
Geo-Technical investigating agency. DBM has 
executed over 3,000 projects in India. Leveraging 
on its experience and first-hand knowledge of 
geotechnical strata, DBM moved into foundation 
engineering in 2004 and then into ports and 
marine infrastructure construction in 2008. 

DBM employs about 440 people and operates 
about 175 rigs for drilling and piling operations, 
with capability to drill up to 1,200 meters 
below the surface level. The company has a 
soil mechanics laboratory and an engineering 
workshop at Taloja, Navi Mumbai. 

 Presently the company works under three main 
business verticals - foundation engineering, marine 

infrastructure construction and geotechnical 
services.

In foundation engineering, DBM is mainly into 
piling, micro piling, pre-stressed rock anchoring 
and drilling, and grouting.

In the field of marine infrastructure 
construction, DBM is equipped in construction 
of berths and jetties, diaphragm walls, dolphins, 
block-wall jetties, breakwaters and supporting 
infrastructure. 

The geotechnical services offered by DBM 
include marine and non-marine geotechnical 
investigations, topographic and hydrographic 
surveys, mineral exploration and ground 
improvement services. The clientele of DBM 
includes BARC, MMRDA, NTPC, Department of 
Atomic Energy, Port Trusts like JNPT, MbPT, NMPT, 
and KPT among others. 

The Competition
Major competitiors of DBM in the field of Marine 
Infrastructure Construction are Essar Projects, 
AFCONS Infrastructure Ltd., and COMACOE Ltd. n

DBM’s Micropiling activitiesDBM’s Marine geotechnical Investigation

Figure: Threats 
to the Marine 
Construction 
Industry

Company Name Commencement year 
of Marine Infra Const.

Countries of 
operation

Number of 
Employees

DBM Geotechnics 
and Construction 

2008 India 440

Essar Projects 1975 Africa, Austral-Asia, 
India

2,500

Afcons Infra. 1963 Middle East, Africa, 
Indian Sub-Continent 

1,500

Comacoe Ltd. 1994 India, Middle East, 
South East Asia

NA

Editorial Team | Research PE India

Sources used:

1. Research PE India 
Analytics

2. Conversion rate used $1 
= Rs. 45 

3. All images used in the 
article are copyright © 
their respective owners
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The Deal
Global growth equity firm, General Atlantic (GA), 
has invested ` 3,500 million (Primary infusion) 
into Fourcee Infrastructure Equipments Pvt Ltd, a 
Mumbai based logistics company. The PE firm has 
acquired a minority stake in the company through 
compulsorily convertible preference shares. The 
logistic company had earlier raised capital, in 
2010, from India Equity Partners (which invested 
` 1,050 million), Mayfield (which invested ` 
350 million) and SIDBI Venture Capital. General 
Atlantic has also acquired the entire stake of 
Mayfield in Fourcee.

Avendus Capital provided financial advisory 
for the transaction. Wadia Ghandy (Bangalore) 
was the legal counsel to General Atlantic; Alliance 
Legal (Mumbai) represented Fourcee Infrastructure 
Equipments and Economic Law Practice (Mumbai) 
represented Mayfield in the deal.

As a logistics company focused on liquid cargo, 
Fourcee Infrastructure Equipments specializes 
in the business of moving non petroleum oil 
and lubricants through containers on rail versus 
moving liquid cargo through containers on road. 
The funds raised in this round will be utilised 
primarily for acquiring strategic operating assets 
and to help the company capture higher supply 
chain efficiencies. Ranjit Pandit, Managing director 
and Tariq Ahmed, Vice President, General Atlantic 
will join the board of directors at Fourcee. 

 

Logistic Sector: Rail Freight
As per estimates, rail freight accounts for 

approximately 25% of the total freight traffic 
in India. The share of rail freight, however, is 
gradually declining. From over 35% a decade 
ago, it has dropped to the current levels. 
With improvement in road connectivity and 
infrastructure, the eroded share of rail freight has 
gone mainly to truckers, which account for over 
70% of all cargo that moves in the country. 

Industry experts believe that populist politics 
and coalition pressures on the government have 
taken its toll on rail freight charges. Instead of 
a balanced increase in passenger and freight 
charges, the railways have only increased freight 
charges over the last decade. This has not only 
increased rail freight costs inequitably but also 
adversely affected development required in rail 
infrastructure. Other specific costs related to 
rail cargo, such as having a stockyard at both 
ends, tracking goods in transit, arrangement of 
transportation to and from the rail terminal also 
increases cost and time to the shipper. 

In 2011, the logistics sector attracted 20% 
more capital from PE funds as compared to 2010. 
This sector is estimated to grow at 15-20 per 
cent annually for the next 3-4 years, with a total 
market size of $385 billion by 2015, according to 
a Cushman and Wakefield report. The report also 
expects that around 110 logistics parks with over 
3,500 acres of space would come up by 2012, at 
an estimated cost of $1 billion.

The 2011-12 budget extended infrastructure 
status to storage and transportation facilities, 
which coupled with recent investments in the 
logistic mega parks by government, have made the 
sector a favourable investment option. Allowing 
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private container trains and terminals have also 
contributed to the favourable investment activity 
in the sector. Additionally with the GST expected 
to roll out soon, the sector has reasons to cheer.

The logistics sector has also witnessed 
considerable shift in the business model of 
various freight players. Companies have begun 
to realize that they cannot just be transporters, 
and therefore, are becoming asset light, offering 
more services and have begun to move towards 
providing third-party logistics.

 Roads and ports have seen a greater 
number of investments as compared to other 
sub-sectors of logistics and infrastructure. PE 
major 3i’s investment of $61 million in Supreme 
Infrastructure is the latest case in point of a 
big ticket investment in the roads segment.  In 
December last year, another Private Equity firm, 
India Equity Partners acquired road transport 
operations of TNT Express in India. Chennai 
based TVS Logistics is also believed to be in 
talks currently with investors for a second round 
of funding. Going forward, the cold chain and 
warehousing segment within logistics is expected 
to see significant investment because of recent 
favourable policies of the government.

The Company
Fourcee is among the few companies 
in the country which provide logistic 
solutions in specialized tank trailers. 
The company provides an end-to-
end service all the way from the 
manufacturer’s location to the drop-off 
at the consignee’s premises. The firm 
has seven offices spread across India and 
one in Singapore. Fourcee also has a JV 
with India Glycols Pvt Ltd for setting up a 
private Freight Terminal at Uttarakhand.

The company’s key clients include 
Hindalco, Continental Carbon, Godrej, 
Reliance Industries, Vedanta Hindustan 
Unilever and Hindustan Zinc, among 
others.

Fourcee recorded a total income and 
profit before tax of ` 1,997.9 million 

and ` 208.8 million respectively for the financial year ended March’ 2011 
compared to `  842.4 million and ` 66.5 million respectively in the year prior to 
that.

Deal Analysis
General Atlantic, a global PE major, which manages $17 billion in capital, 
is known for big ticket investments in India. Since their first investment in 
Patni, GA has invested close to $1 billion in various businesses in the country. 
GA’s growth capital is targeted towards industries that cater to the rising 
consumption of the Indian population. With possibilities of the Indian retail 
sector opening up to foreign players, the logistics sector is expected to see an 
unprecedented growth. 

Fourcee plans to use the fresh infusion of capital to acquire strategic 
operating assets. “General Atlantic understands the tremendous need for 
infrastructure development in India and brings to the table a global set of 
relationships that will be very valuable to us as we continue to expand,” said 
Rajesh Lihala, Chairman and co-founder of Fourcee. 

Even though the recent push by the government to allow FDI in multi-brand 
retail had been put on the backburner due to political constraints, experts believe 
that the restrictions on FDI in retail will be removed in the near future. The 
government has made inroads into building a consensus on the issue, and if the 
proposed legislation on FDI in multi-brand retail goes through, the logistic and 
infrastructure sector is expected to be the biggest gainer.

With reasonable sector valuations and increased focus of the government 
on infrastructure development, the Private Equity industry has taken a 
renewed interest in businesses operating in the logistics sector. n

Containers used for shipping liquids liquid Cargo transported from the rail terminal to client site

Fourcee 
Infrastructure 
Equipments

Innovative B2B Boxtrans logistics Arshiya International

Established 2002 2007 2006 2008 (Rail Services)

Head Quarters Mumbai Gurgaon Mumbai Mumbai

Offices 7 (India), 1 
(Singapore)

1 (India) 12 (India) 4  (India)  
(Rail Infrastructure)

Investors India Equity Partners 
(` 1 Bn - 2010)

India Value Fund (` 2.025 Bn 
- 2009), Majority stake

JM Baxi Group Listed Company

Revenue `  1.998 Bn  
(FY 2010-11)

`  982 Mn 
(FY 2010-11)

`  1.1466 Bn 
(FY 2009-10)

`  4.5260 Bn 
(FY 2010-11) consolidated

EBITDA NA (126.3) Mn (51.7) Mn 747.4 Mn

PAT 135 Mn (367.1) Mn (403.7) Mn 247 Mn

Target Market Liquid  (Non-
Petroleum and 
Lubricants)

Steel, Marble, Food Grain, 
Apparels, Electronics, 
Automobile

Finished Steel, Tiles, 
Chemicals, Agri 
Products, Paper, 
Marble 

Steel, Tiles, Chemicals, 
Consumer Goods, 
Automobiles

Planned 
Investment

Acquisition of more 
operating assets

Future Proposal of 12 ICDs 900 Wagons in next 
fiscal

$1.6 Bn

Total Capacity NA Total Containers - More than 
1,380

540 wagons Free Trade Warehousing 
Zone  in Mumbai and UP
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The Deal
In a structured transaction, Standard Chartered 
Private Equity recently invested $70 million in 
the Mauritius subsidiary of clean energy producer 
Greenko Group Plc (AIM: GKO.L). The investment 
in Greenko marks the first investment of Standard 
Chartered in Indian renewable energy sector.

The investment by Standard Chartered 
includes a convertible tranche which entitles 
Standard Chartered to participate in the IPO of 
any of Greenko’s subsidiaries, and under certain 
conditions provides Standard Chartered with the 
right to convert this tranche into the Group’s main 
holding company shares at a mutually agreed 
internal rate of return. Standard Chartered will 
enjoy certain minority rights and will get a Board 
seat on the Mauritius based subsidiary company. 

 The proceeds from the transaction will be used 
to support the development of renewable power 
projects of Greenko in India. Greenko currently has 
a strong developmental power portfolio of 1.6 GW 
dominated by hydro and wind assets. The latest 
funding in the company follows a $50 million 
investment in October 2011 by General Electric 
Energy Financial Services which was used for the 
development of a $115 million wind power project 
generating 500 MW of power across the country. 
PE majors likes TPG Capital (invested £21 Mn in 
2009), Global Environment Fund (invested US$ 
46.26 million in 2009) and Aloe Private Equity are 
also stake holders in Greenko.

Chief executive and managing director Anil 
Chalamalasetty said: “We are delighted to partner 
with Standard Chartered, a leading global bank 
with a committed focus on sustainable energy 
investments. This, coupled with their strong 
presence in India, could provide us with financing 

solutions that could greatly enhance the return 
profile of Greenko’s project assets and shareholder 
value.” International business law firm Lawrence 
Graham LLP (LG) has advised Greenko on the 
transaction.  

Industry
Investments from the private equity (PE) and 
venture capital (VC) community in India’s clean 
technology sector has witnessed an upward 
swing during the last year. Some of the largest 
investments during 2011 included Goldman Sachs’ 
$220 million investment in ReNew Wind Power 
Pvt Ltd and GE Capital $58 million investment in 
Moser Baer Clean Energy Ltd. 

Over the years, it has been seen that Indian 
companies rely on established technologies to 
build their portfolio of projects. Industry experts 
believe that though some companies are initiating 
new technologies, the focus on R&D is still lagging 
behind. Accordingly, most of the investments that 
have happened are in the project finance space 
where established technologies are deployed for 
renewable power generation.

 By 2020, the Indian government aims to generate 
15% of the country’s electricity through renewable 
energy sources, which transforms to about 100GW by 
2020. To reach that target, around 8-10 GW needs to 
be added each year in the installed capacity. As per 
current scenario, this may seem a challenging task, 
but the Indian Stakeholders may take inspiration 
from their Chinese counterparts, which in 2010 
added 18.9 GW of new power capacity through wind 
projects only.

The government’s recent initiatives on 
developing the grid infrastructure into smart grids 
would make net-metering a lot easier, which 
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Renewable Energy 
Programme

Target 
(2011-12)

Achievement 
(Jan, 2012)

Total 
Achievement 
(2011-2012)

Cumulative 
Achievement 
(Upto Jan, 2012)

Wind Power 2,400 101.00 2,023.000 16,179.00

Small Hydro Power 350 48.00 257.50 3,300.13

Biomass Power 465 25.00 145.50 1,142.60

Bagasse Cogeneration - 285.00 1,952.53

Waste to Power - Urban 25 - 1.20 20.20

Industrial - - 53.46

Solar Power (SPV) 200 291.60 445.55 481.48

Total 3,425 485.60 3,157.75 23,129.40

in turn could significantly increase distribution 
of power from renewable sources. Growing 
demand for power across all segments, increased 
availability of required renewable resources, 
improved capability of manufacturing renewable 
energy equipments and sustained pressure from 
global climate change activists are some of the 
key growth factors for the booming sector in the 
country.

The Company
Listed on the AIM market of London Stock 
Exchange, Greenko is a mainstream participant in 
the growing Indian energy industry and leading 
operator of clean energy projects in India. The 
Company’s goal is to reach 1 GW of operational 
capacity by 2015. Current operational capacity 
is at 182.6 MW, split between 7 hydro assets of 
104.25 MW, 6 Biomass assets of 41.5 MW and 
1 Gas/Liquid fuel asset of 36.8 MW along with 
licensed capacity of 628 MW spread across hydro, 
biomass and gas. Greenko’s portfolio, which 
includes projects in the development pipeline, 
currently stands at 1.63 GW. 

Based in Hyderabad, the company pre-tax 
profits dropped by two-thirds to €3.1 million 
($14.5 million) in the six months period of April-
September 2011 on a turnover of €19.8 million 
(down 23%)

Deal Analysis: 
The company hopes to get additional benefits 
from Standard Chartered’s strong expertise and 
ability to deploy its balance sheet through debt 
solutions into its projects. Standard Chartered 
has demonstrated investment expertise in the 
renewable space through mobilization of US$ 6.4 

billion in debt and equity globally since 2008.
The investment by Standard Chartered is partly 

redeemable at an undisclosed fixed return and 
partly convertible into equity shares at a fixed rate 
of return of the Mauritius firm. Standard Chartered 
also has the right to participate in the IPO of 
any of Greenko subsidiaries or any intermediate 
holding company. In the event that an IPO at any 
of Greenko’s subsidiaries is not achieved, Standard 
Chartered has the right to convert the investment 
into the Group’s main holding company at the 
mutually agreed internal rate of return. Hence, 
the transaction will ensure a minimum return to 
Standard Chartered with upside on the shares 
getting listed.

Analysts believe that company could achieve 
EBITDA of more than €200 million per year once 
it starts to generate 1GW annually, which the 
company aims to achieve by 2015. n

Sources used:

1. Research PE India Analytics

2. Conversion rate used $1 = ` 45 

3. Press Release: http://www.geenergyfinancialservices.com/press_room/press_releases/2011/
web/Greenko.htm

 http://www.greenkogroup.com/docs/news/2011/REG_StandardChartered_Investment_2011-
12-15.pdf

4. All images used in the article are copyright © their respective owners

ABOUT THE ENTREPRENEUR
Anil kumar Chalamalasetty 
Founder, CEO & Managing Director

Anil has had an extended entrepreneurial career during which he was involved 
in evolving start-up businesses in Information Technology, Infrastructure and 
Environmental sectors in the uk and India. he is experienced in M&A, transition 
and project management with a successful track record of managing operations 
involving large remote teams. he co-founded the company in 2004 and 
incorporated it in early 2006 to raise funds for financing early operations. Anil is a 
graduate in Computer Science and holds a Masters from North West university.

Source: Ministry of new and renewable energy, Government of India - http://www.mnre.gov.in/
mission-and-vision-2/achievements/

Grid-Interactive Power (Capacities in mega watts)
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budget negates 
suPreme Court 

deCision
The international investor community’s relief on the pronouncement of the 

recent Supreme Court ruling on the Hutch-Vodafone tax case was short lived. 
The recent Union Budget quashed all faith and Indian tax authorities can now 

tax profits made on the indirect transfer of Indian assets, say taxpartners, Mehul 
Bheda and Narendra Rohira of Ernst and Young

T
he Indian tax law (ITL) for the 
purpose of taxation of companies 
broadly classifies them into domestic 
companies or foreign companies or, 
resident or non-resident, respectively.  
A company which is not registered 

in India and if its control and management is 
exercised from a foreign country, then it is treated 
as a foreign company that is subject to Indian 
tax only on Indian source income and on income 
received in India. Depending on the circumstances, 
certain income’s source may be deemed to be 
Indian, subject to Indian tax in the hands of the 
foreign company. Income arising in the hands of 
a foreign company on transfer of a capital asset  
situated in India is one such circumstance, where 
historically a foreign company has been subject to 
Indian tax, if it earns any income from the direct 
transfer of a capital asset situated in India.   

However, as seen in the Vodafone case, the 
Indian tax Authorities took a view that a foreign 
company is subject to Indian tax even if the asset 
being transferred is indirectly situated in India.  
The Hutch Vodafone case has been the first of 
its kinds which faced the brunt of the Indian tax 
authorities alleging that effectively an Indian asset 
is transferred pursuant to transfer of shares of a 
foreign company. The change is not just sweeping. 

The brief facts of the case are as under (see box 
for a chronology of the events):

Vodafone NL, a Dutch subsidiary of UK-
based Vodafone Group Plc, acquired share 
capital of CGP Investments (Holdings) Ltd. 
(CGP Investments), a company incorporated 
in the Cayman Islands from the Hong Kong-
based Hutchison Group (Hutch). Through CGP 
Investments and various step down subsidiaries 
incorporated in Mauritius, Hutch, indirectly owned 
more than 50% controlling interest in an Indian 
entity, Hutchinson Essar Ltd. (HEL). No taxes were 
withheld on the consideration paid by Vodafone 
to Hutch. The Indian tax authorities alleged there 
was an indirect transfer of capital assets in India 
and, so, the consideration was taxable and, 
consequently, taxes of approx INR 11,000crores 
were required to be withheld. 

The tax office took the argument to the 
Supreme Court of India (SC), the country’s 
apex Indian judiciary body. After a prolonged 
litigation, which was closely watched by the 
international investor community, the Supreme 
Court of India (SC), held that the gains arising to 
a foreign company from the transfer of shares of 
another foreign company, which indirectly held 
underlying Indian assets would not be taxable in 
India, except where the latter foreign company is 

1992
Hutch acquires interest 
in Indian mobile 
telecommunication 
business

TIMELINE: The Hutch-Vodafone case

1998 
Incorporation of CGP 
Holdings in Cayman 
Islands

2004 
HTIL (Cayman Islands) was 
incorporated and it became an indirect 
holding company of CGP. HTIL was 
listed on HK and NY stock exchanges

2005-06 
Consolidation of 
Indian telecom 
business under HEL

Regulatory affairs
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incorporated merely for obtaining a tax benefit for 
fraudulent reasons, etc. 

Further, the SC held that as per Indian Company 
law, the location of the shares is where the 
company is incorporated and where its shares can 
be transferred.  Considering that CGP Investments 
– the entity whose shares were transferred 
by Hutch to Vodafone – is incorporated in the 
Cayman Islands, the location of its shares would 
also be Cayman Islands.  On transfer of shares of 
CGP Investments by the Hutch Group to Vodafone 
NL, in Cayman, the location of these shares would 
not shift to India only because CGP Investments 
indirectly (through subsidiaries) held assets in 
India.

The court upheld that tax planning should 
remain within the law’s framework. It meant that 
a transaction is permissible under the Indian tax 
laws, even if it had the effect of reducing the tax 
burden of a taxpayer - as long as it was within 
the strict framework of the Indian law. However, a 
transaction which is sham/colorabale device and 
serves no business purpose other than avoidance 
of tax is not a legitimate business transaction and 
ought to be disregarded. The SC acknowledged 
the fact that holding companies and investment 
structures are often driven by business and 
commercial purposes and the use of these 

elements in international structures, does not imply tax avoidance.  
The SC order stated that every strategic foreign direct investment coming 

to India, should be seen in a holistic manner. This means not dissecting 
a transaction by looking at it piecemeal. In this context, the set up and 
subsequent investment into India through an intermediate holding company, 
say in Mauritius, may be just a small part of a larger transaction which has 
some business and commercial rationale.  In other words, while looking at a 
transaction as a whole, the tax authorities should keep in mind the following 
factors:
 i. the concept of ‘participation’ in investment,
 ii. the duration of time period for which the holding structure exists,
 iii. the period of business operation in India,
 iv. the generation of taxable revenues in India,
 v. the timing of the exit or sale, and 
 vi. the continuity of business on exit.
Justice K S Radhakrishnan, one of the SC judges, in a separate order spoke 
about the controversy surrounding the India-Mauritius treaty which contains 
several provisions about double taxation across the two countries’ tax 
constituencies. The SC held that in light of 
 i) the fact that the said treaty does not have any limitations of benefits 

clause, which specifically lays down conditions for claiming treaty benefits, 
 ii) a tax residency certificate (TRC) issued by Mauritian authorities to a 

company incorporated in Mauritius, and 
 iii) an administrative circular issued by the Central Board of Direct Taxes 

(CBDT), the Indian Authority responsible for administering tax laws, which 
recognizes treaty benefits based on a  TRC. 
The ITA cannot at the time of divestment deny tax benefits under the DTAA 

on the reasoning that the investment was merely routed through a Mauritius-

Dec 2006 
HTIL issues press 
statement regarding 
possible sale of its equity 
interests

Feb 2007 
Vodafone submits final 
bid for acquiring the 
telecom business - USD 
11.08 billion

Feb 2007 
Vodafone enters into an agreement with 
Hutch for purchase of entire share capital 
of CGP which indirectly held more than 
50% controlling interest in HEL

May 2007 
FIPB consents to the Vodafone-
Hutch deal under FDI regulations 
subject to compliance with inter 
alia Indian tax laws
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based company and the beneficiaries of the 
investment was an investor of some other country, 

The order passed by Justice S H Kapadia and 
Justice Swatanter Kumar stated that since the 
offshore transfer of shares between two non-
residents is not taxable in India, there is no 
question of withholding taxes. The judgment of 
Justice KS Radhakrishnan took the argument a 
step forward by stating that provisions to withhold 
tax would apply only if payments were made from 
a resident to another non-resident. 

Amendments proposed by Finance 
Bill, 2012
The Finance Bill, 2012 (FB 2012) introduced by 
the Finance Minister as part of the recent Union 
Budget, contains far reaching tax proposals for 
amending the ITL, which appear to overturn the 
decision of the SC.  The proposals include taxation 
of offshore asset sale transactions, introduction 
of the General Anti Avoidance Rules (GAAR) 
which inter alia test the applicability of tax benefit 
intended to be availed by a taxpayer, applicability 
of withholding provisions to non-residents, etc. 

A number of the amendments have been 
drafted to have retrospective effect and are 
proposed to apply on offshore asset sale 
transactions that have occurred since the financial 
year 1961-62. In pursuance of the above, the 
following amendments are proposed in FB 2012, 
as being only ‘clarificatory’ in nature:
n Any income accruing or arising through the 

transfer of a capital asset situated in India will 
be considered as Indian source income even if 
the transfer of such assets is consequential or 
secondary.  

n Any share or interest in a foreign company will 
be considered as being situated in India if the 
share or interest derives its value substantially 
from the assets located in India.  However, the 
term ‘substantially’ was not defined. Further, at 
this stage, it is not clear, if on transfer of shares 
of a foreign company holding substantial Indian 
assets (say 70% in India), would the entire 
sale consideration be taxable in India or sale 
consideration proportionate to only 70% of 
value be taxable in India.

n The term ‘capital asset’ would include any 
right in an Indian company, including rights of 
management or control. 

n The term ‘transfer’ would have a wider meaning 
and would include:

 – the disposition of an asset or interest 
therein, or 

 – the creation of any interest in any asset 
in any manner, 

 – directly or indirectly, 

 – absolutely or conditionally, 
– voluntarily or involuntarily, 
– by way of an agreement entered in or outside 

India. 
It now needs to be seen how the India tax 

authorities would interpret these terms.
The above amendments are proposed to apply 

retrospectively with effect from FY 1961-62. 
Introduction of GAAR 
Effective from April 2012, it is proposed that GAAR 

will target cases of aggressive tax planning. The 
main features of GAAR are as under:

n An arrangement (such as the incorporation 
of a special purpose vehicle) undertaken with 
the intention of obtaining tax benefits may 
be declared as an impermissible avoidance 
arrangement on the basis of any of these four 
premises: 

i. if the arrangement creates rights and 
obligations which are not normally created 
between parties dealing at arm’s length 

ii. it results in the misuse or abuse of tax laws 
iii. the business arrangement lacks commercial 

substance
iv. the transaction is carried out in a manner not 

normally conducted for bona fide purposes
n The following factors may be disregarded 

while determining whether an agreement lacks 
commercial substance: 

 – The period for which the arrangement 
(including operations) exist;

 – Whether any taxes were paid either directly or 
indirectly, under the arrangement,

 – The fact that an exit route (including transfer 
of any activity or business or operations) is 
provided by the arrangement

n Once a transaction is established as being an 
impermissible avoidance arrangement then the 
consequences of the arrangement with respect 
to tax or tax benefits under the DTAA can be 
determined by keeping in view the particular 
circumstances of the situation. However, some 
of the illustrative step  are: 

 a. disregarding or combining any step of the 
arrangement; 

 b. ignoring the arrangement for the purpose of 
taxation law; 

 c. disregarding or combining any party to the 
arrangement; 

 d. relocating place of residence of a party or 
location of a transaction or place of an asset 
to a country other than that provided in the 
arrangement; 

 e. looking through the arrangement by 
disregarding any corporate structure; etc.

n For effective application in cross border 
transactions and to prevent abuse of DTAA, 
a limited ‘treaty override’ is also provided i.e. 

The SC had 
held that 
when a 
transaction 
involves 
transfer 
of shares 
lock, stock 
and barrel, 
it cannot 
be broken 
down into 
individual 
components, 
assets or 
rights. 
The said 
amendment 
could now 
empower the 
ITA to dissect 
a share sale 
transaction 
and tax any 
ancillary 
rights arising 
out of the 
share sale 
transaction

Regulatory affairs
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the tax payer would not be entitled to avail tax benefits under DTAA and 
instead be subject to tax as per provisions of ITL.

n The CBDT will prescribe a scheme for regulating the condition and manner 
of application of these provisions.

TRC for claiming tax benefit under DTAA
A taxpayer who is a resident of one of the countries with whom India has 
entered into a DTAA, is entitled to claim benefits under the DTAA. In order to 
restrict the benefit of DTAAs to actual tax residents of foreign countries, the 
Finance Ministry has proposed to make the requirement of furnishing of TRC 
mandatory (as per a prescribed format) for availing tax benefits under DTAA. 
Further, the Explanatory Memorandum to FB 2012 clarifies that furnishing of 
TRC alone will not be sufficient for availing tax benefits under the DTAA. The 
amendment is proposed to be effective from FY 2012- 13.

Applicability of withholding provisions in case of Non-
residents (NR)
Under the existing provisions of the ITL, any person making payments to a 
NR, which is chargeable to tax in India, is liable to withhold taxes. However, 
certain judicial precedents have taken a view that NR who do not have 
any business or tax presence in India are not required to withhold taxes 
on payments made to another NR even if it is taxable in India. In order to 
overcome the ambiguity, the FB 2012 has proposed that a NR, irrespective 
of its residence, place of business, business connection or business in India, 
would be required to withhold taxes on payments made to another NR, if the 
same is chargeable to tax in India.
 

This provision is also proposed to be effective 
retrospectively from FY 1961-62.
The FB 2012 has also proposed that effective 1 July 2012, payment to NR 
by specified persons or in specified cases (to be notified) would require an 
application to be made to the ITA for determination of withholding tax, 
irrespective of whether such payment is taxable in India or not.

Assessment of income from assets outside India
Under the existing ITL, the period of limitation for reopening an assessment 
in case of income escaping assessment is six years. The recent Budget 
has proposed to increase the time limit from 6 to 16 years (including the 
assessment of financial interest in any entity), located outside India.  The 
same has been justified stating that gathering information in respect of assets 
located outside India involves more time on account of additional procedures 
in foreign jurisdictions. 

The proposed amendment is effective from 1 July 2012. n

The specific parameters 
which would be 
examined by the ITA 
while invocation of 
GAAR, have not been 
prescribed by FB 2012, 
thus such invocation, 
as now, would remain 
a matter of subjective 
interpretation

The administrative circular issued by CBDT 
in the year 2000, states that a TRC is a 
sufficient proof to avail tax benefits under 
the Mauritius DTAA.  The validity of the 
said Circular has been upheld by the SC in 
its landmark decision in the case of UOI 
vs Azadi Bachao Andolan and by Justice 
Radhakrishnan in his Vodafone order

CoNCluSIoN
Changing the law on a retrospective basis is 
like telling a chess player that the “checkmate” 
given by him to his opponent is invalid, since he 
had not yet ousted the opponent’s queen and 
soldiers, thereby favouring a win to the opponent.  
While the amendments proposed by the finance 
minister in his budget are simply ‘clarificatory’ 
changes, they significantly expand the Indian tax 
jurisdiction by creating a new charge applicable 
to offshore transfers.  Considering that the SC 
has dismissed the ITA’s plea for reviewing the SC 
decision in the case of Vodafone, the financial 
budget if passed in Parliament in its current form 
would enable ITA to re-open the Vodafone case.  

offshore private equity and venture capital funds 
investing substantially in Indian investments 
would now need to keep in mind the gAAR 
provisions while availing tax benefits under the 

DTAA.  Further, having commercial substance 
would become important to negate the 
invocation of gAAR.  

The retrospective applicability of the proposed 
amendments would mean various offshore 
transactions similar to Vodafone transaction, 
involving multi-tier holding structures would also 
come under the scanner of the taxman and that 
too they could go back to 16 years. 

These proposed amendments may have a far 
reaching impact on overseas investor sentiments. 
It remains to be seen how far they will meet the 
approval of the Parliament, before being passed 
as law.
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Singaporean venture specialist, Tan Yinglan, who heads up the projects 
department at the National Research Foundation in Singapore’s prime 
minister’s office was invited to speak at events organised by the IVCA 

in Delhi on December 19, in Bangalore on December 21, and in Mumbai on 
December 23 last year. 

Tan talked about how in a difficult economic climate, China and India – 
the biggest components of the Asian growth today – could work together to 
maintain global investor interest and secure the PEVC industry’s future. It’s 
taken for granted that Asia is too big a story for Western venture investors to 
ignore, but what if this changes? Is there anything else that attracts foreign 
investment to the continent?

Tan also heads three government investment funds with a budget of S$360 
million, He served as a board member of six early stage venture funds. He also 
had a stint as the first director of 3i Venturelab China, a joint-venture between 
private equity firm 3i and INSEAD. 

He has written The Way of the VC: Having Top Venture Capitalists On Your 
Board; and Chinnovation - How Chinese Innovators are Changing the World, a 
book that looks at China’s unique approach to innovation. n
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Spotted networking...

mUmbaI
amit Patni Nirvana Venture Advisors
Rajan mehra Nirvana Venture Advisors
Prakash bagla Motilal Oswal
Vishal gupta 
tushar mehendale Electomech
aditi shrivastava Intellecap
Rashmi Pillai Intellecap
Prachi mathur Intellecap
augustya somani Head land
arun Uday Head land
abhijeet bhandari NSC
R tyagi NSC
sachin baxi  Brand Capital
shrenik Khasgiwala Brand Capital
Ritesh mandot Milestone Religare
Preetpal thakur  Milestone Religare
aayam banerjee Milestone Religare
amitabh Chakraborty  Kitara Capital
naveen Wadhera TA Associates
anubhav dhurka SBI
Vidyashankar s. SBI
meenal Raje SBI
Karan mohla IDG Ventures India Advisors
ashu sikri Omidyar Network
ashutosh  mayank Lumis Partners
Kabir Kewalramani Berggruen Holdings Inc 
suparna dua Sherpalo India Advisors
Krishna Vinjamuri Sherpalo India Advisors
anil Joshi Mumbai angels
abhigyan Jha  
bhavya gulati 
arun Chatterjee BNY Mellon
Kanchan Kumar TiE Mumbai
Rahul saxena IITM
Rakesh damani 
sameer Wagle Nomura Financial Advisory  
 & Securities (India)
Parimal sheth Ladderup Corporate Advisory

BANgAloRE
manik IDG Venture

sankara aiyyathurai  Shalcycon

ankit agrawal Brand Capital

shashvat lakhanpal Brand Capital

abhigyan Jha 

hemant Khatwani ePlanet Capital

Christin george Mindhelix

sudhir sethi IDG Venture

srinivas garudachar Intel

g P Chandra Kumar 

Ravindra Krishnappa 

Ravindranath P TiE

Karthik gopalkrishnan O3 capital

Kiran datar 

soumitra 

sheeba d’mello 

dElhI 
Rakesh malhotra SAR
atul Jalota SAR
Pankaj sehgal 
Ritesh banglani 
abhijit acharya PharmaSecure PAS India
nidhi seth Pinnacle Works
mohit garg Fly For Surgery
dolly bhasin SPH Consultancy & eServices
sanjeev Chowdhry Ceed
anurakt Jain Wharton School
neeraj Parnami NEYOX
ajay Wadhwa 
arvind Jha Movicotech
bhupendra Ranjen Global Nexus
Jagat Jit singh  
arpit Chundawat Vintage Rides
samir sood Venture Highway
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IVCA co-hosted the launch of KPMG’s fine and insightful, though controversial, report this 
January entitled, Returns from Indian Private Equity: Will the industry deliver to expectations? 
The events were lively with debates at each of the cities that the roundtable discussions were 

held. The study proved contentious because some people in the industry believed it painted a 
gloomier picture of PE performance in India than was accurate. n
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RETURNS FROM INDIAN PRIVATE 
EQUITY: WIll ThE INDuSTRy 
DElIVER To ExPECTATIoNS?
Mumbai: 19 January, Taj Land’s End 
New Delhi: 20 January, Taj Palace Hotel
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MuMBAI
name Company
Vishal tulsyan  Motilal Oswal
Vishal gupta  Motilal Oswal
arun Korati  Axis Private Equity
R.laxman Kotak Investment Advisors 
Rishaad bilimoria Tata Capital Limited
darius Pandole New Silk Route Advisors
tarun mehta  Abraaj
abhinav munshi  Abraaj
nikhil Khattau  M F Advisors 
Vinod murali  SVB India Finance
Renuka Ramnath  Multiples Equity
sudhir Variyar Multiples Equity
nikhil Raghavan  Bain Capital
arvind Jain Banyan Tree
gopal Jain Gaja Capital
sandeep bhat Aditya Birla
bina trivedi ILFS
Vinod Keni Aavishkaar Venture Mgmt services
heramb hajarnavis  KKR

DElhI
name Company
dev Khare  Lightspeed Advisory Services India
anurag Kumar Jacob Ballas Capital India
sandeep sinha Lumis Partners
lalit aggarwal Lumis Partners
Rohit bhayana Lumis Partners
gaurav seth Xander Advisors India  
nipun Jain  C&C Alpha Group 
anoop seth AMP Capital
archit garg Rabo Equity
bhavesh hemani Lok Advisory Services
Rajat garg Tishman Speyer
arpita nagdeve
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a little hoPe 
amidst the desPair: 

budget imPaCt on 
the Pe\VC industry

—Siddharth Shah & Bijal Ajinkya

As the fine print of the original Budget unfolded on March 17, the thought of its 
impact literally sent a chill down the investor community, and one plainly wonders 

what the government’s intent is – does it want to welcome private equity investment 
in the country or drive it away? But the sharp reaction from the investing community 

sent the Finance Minister back into a huddle to rethink on some of original 
provisions and come up with some relief for the investor community at large

Regulatory affairs

I
t appears that after years of image building 
and perception correction that the industry, 
the IVCA and the other associations have 
been putting their efforts on, there appears to 
be finally recognition of the role played by the 

VC/PEs in the economy and the industry seems to 
have found some favors in the Budget 2012. 

Domestic Funds 
The good: 
Tax ‘Pass-through’ re-instated…Back to 
square one!

On the positive note, it is a 
big relief that after abruptly 
curtailing the assured 
‘pass-through’ benefits 
to the domestic VCFs 
registered with SEBI under 
section 10(23FB) in the year 
2007 to highly restricted 
and nascent sectors like 
poultry and dairy, seed 
research and development, 
nanotechnology, etc., the 
proposed Budget changes 
have re-instated the pass-
through taxation for VCFs. 

Under the Budget 
proposal, it has now been 
proposed that the sectoral 
limitation for claiming the 
‘pass through’ treatment 
under Section 10(23FB) 

will be done away with. This effectively means 
that once a domestic fund is registered with SEBI 
as a ‘venture capital fund’, it will automatically 
be entitled to being a tax ‘pass-through’ vehicle, 
wherein any income earned by such fund from 
its investments in Venture Capital Undertakings 
(“VCU”) (as defined under the SEBI VCF 
Regulations), shall only be taxable in the hands of 
its investor and not in the hand of the fund itself. 
This is truly a welcome proposal, since the lack of 
such specific ‘pass through’ under section 10(23FB) 
since 2007 has dogged the industry with multitude 
of tax litigations where the tax authorities 
exercising their discretion under general sections 
161 to 164, have been raising huge demands on 
the funds to collect tax at the fund level citing a 
variety of grounds including in-determinate nature 
of the trust, trust carrying on business, association 
of persons, etc. The tax demand has been raised 
on VCFs despite the fact that the investors have 
made the payment of taxes in their own tax filings 
– however the conflict of jurisdiction between tax 
authorities, especially in cases where the investor 
and the fund fall within different tax jurisdictions 
within India has dragged the fund and its investors 
in unnecessary litigation.

 
The Budget proposal, reflecting the true 
‘pass-through’ position not only has retained 
the character of the income in the hands of the 
investor as that in the hands of a VCF / VCC, but 
in a related amendments to the Section 115U of 
the income tax act, it has been proposed that 
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such income shall be taxable in the hands of 
the investors the moment it accrues, arises or 
is received by the VCFs / VCCs. While one could 
view this as slightly negative from an investor’s 
perspective since under the current provisions, 
in respect of income from the eligible VCUs, 
such income was only taxable in their hands on 
a receipt basis as and when they received the 
distribution from the VCFs giving them some 
opportunity of tax deferral. However, going by 
the true spirit of a tax ‘pass through’ what has 
now been proposed appears more logical. This 
mechanism of pass through is similar to what 
is provided in more developed countries where 
private equity funds have existed for over several 
decades. 

In fact, in the last round of budget changes, 
the originally removed exemption for VCFs on 
applicability of withholding obligations and 
dividend distribution tax was thankfully reinstated. 
This was particularly important to ensure that 
the VCFs are a complete pass-through and no 
withholding obligations vests on the trustee 
when making distributions to their investors. 
This is particularly important for the VCFs which 
have offshore contributors coming through treaty 
jurisdictions wherein the obligation to withhold 
taxes at the time of distribution would have been 
casted on the Trustee. This, combined with removal 
of sectoral ‘pass-through’, could potentially put the 
‘unified structure’ for Indian GPs back in vogue.  

Share subscription premium made taxable 
: VCFs exempted
The Budget proposes to tax an Indian company on 
any share premium that is paid by an Indian tax 
resident for subscription to shares of a company 
(in which public is not substantially interested) 
that is in excess of the Fair Market Value (“FMV”) 
as “income from other sources”. However, once 
again the Finance Minister seems to have come to 
the rescue of the VC/PE industry since an exception 

has been carved out in case where consideration 
is received for issuance of shares to a venture 
capital company or a venture capital fund by a 
venture capital undertaking.  However, for any 
unregistered fund or an investment which is not 
a VCU, this exemption will not be available. For 
e.g. while the SEBI VCF Regulations allow VCFs 
to invest in VCUs through SPVs, it appears that 
the above exemption may not apply for VCFs 
investment in such SPVs.  

The Bad: Absence of credit mechanism – A 
standstill!
A burning issue which the industry has been faced 
with ever since its inception is the absence of a 
credit mechanism available for taxes withheld by 
portfolio companies on payments made to VCFs, 
in cases where the investors pay the tax directly. 
To illustrate, when a portfolio company’s pays 
interest income, it would withhold taxes and issue 
a withholding tax certificate in the name of the 
VCF, with the tax identification number of the VCF. 
However, when the investor offers the same income 
for tax, there is no manner in which the investor 
can claim a credit for the taxes withheld, which 
leads the investor into an administrative hassle 
of knocking on the doors of a tax authority and 
explaining the situation and pleading for a credit. 
It was expected that the credit provisions would 
be modified to take care of this issue, however, 
unfortunately appears to have be missed out.

Offshore funds
The good
Parity on long-term capital gains at 10 per 
cent
Which is almost a masterstroke for the industry 
in specific and for offshore investing community 
at large, in the aftermath of the original budget 
criticism, the Finance Minister offered to bring all 
foreign investors on par with tax regime applicable 
to FIIs. In the revised budget, through introduction 

. THIS EFFECTIVELY 
MEANS THAT ONCE 
A DOMESTIC FUND 
IS REGISTERED 
WITH SEBI AS A 
‘VENTURE CAPITAL 
FUND’, IT WILL 
AUTOMATICALLY 
BE ENTITLED 
TO BEING A TAX 
‘PASS-THROUGH’ 
VEHICLE, WHEREIN 
ANY INCOME 
EARNED BY SUCH 
FUND FROM ITS 
INVESTMENTS IN 
VENTURE CAPITAL 
UNDERTAKINGS 
(“VCU”) (AS 
DEFINED UNDER 
THE SEBI VCF

Bijal Ajinkya 
Partner, co-head of  
funds and international  
tax practice 
Speciality: Funds, international taxation

The asset classes across which she has 
advised funds include private equity, real 
estate, mezzanine funds, distressed asset, 
buyout, hedge funds, mutual funds and 
other alternate assets, both domestic as 
well as offshore

Siddharth Shah 
Partner & Head of Funds Practice
Speciality: Funds, corporate and  
securities laws

He has over 14 years of experience on 
fund formation matters and advises clients 
on matters related to fund structuring, 
organization, documentation, regulation, 
LP negotiations, carry structuring, tax 
advisory, fund governance, etc
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of a specific provision under Section 112, long-
term capital gains (“LTCG”) for non-resident 
investors in respect of unlisted shares has been 
reduced to 10 per cent. 

This is a truly a welcome move for several 
reasons. Firstly, it brings the VC/PEs on par with 
FIIs which was a psychological battle that the 
industry had been fighting with the government 
since years. Secondly, it reduces the worst case 
risk of taxation for VC/PEs from LTCG tax of 20 
per cent to 10 per cent in case of treaty overrides 
under GAAR or Permanent Establishment 
challenges under the treaty. However, the 
uncertainty on domestic tax laws (which could 
increase this rate of taxation in future) and specific 
exclusion of foreign currency fluctuation benefit 
for computation of capital gains, require investors 
to take huge leap of faith in moving away from 
treaty protection at this juncture. Nevertheless, its 
still a move in the right direction.

offer for Sale entitled to potential ‘zero’ 
percent lTCg
In another move which was a long standing 
demand of the VC/PE industry, the revised budget 
has now offered that any ‘offer for sale’ in an IPO 
would be subjected to a securities transaction tax 
of 0.2 per cent, but the benefit of the same being 
that LTCG tax would then effectively be reduced to 
‘nil’ on such shares. This will surely be a welcome 
move for the VC/PE industry as exits through offer 
for sale shall now not be ‘dis-advantaged’ as 
against sale on the exchange post listing. 

Advanced Pricing Agreements (‘APA’)…
some respite! 
Besides the ‘permanent establishment’ issues, the 
next biggest issue being faced by the PE industry 
has been the growing number of tax litigations on 
account of transfer pricing between the offshore 
GPs and their associates onshore advisory entities. 
The tax department has been aggressively, and 
in most cases using companies whose business 
model, function, risks are not -comparable to 
determine the arm’s length advisory fee, raising 
heavy tax demands on the domestic advisory 
entities, which has been a nightmare the industry 
is grappling with. A huge amount of time, energy 
and effort is being spent by the industry today on 
defending these litigations.  In a welcome move 
aimed at limiting the ever increasing transfer 
pricing disputes and to ensure greater certainty 
with respect to the Arm’s Length Price (‘ALP’) 
or alternately the methodology to be adopted 
to arrive at such ALP, the Budget proposes to 

introduce an APA mechanism. 
The APA would be valid for a period of 

maximum of 5 years and the APA would be 
binding only on the taxpayer and the concerned 
Commissioner and his subordinates.  If however 
there is a change in law or a fact post the 
execution of the APA, the APA shall cease to be 
valid from the date of such change.  Further, the 
CBDT is empowered to declare any APA as invalid 
(void ab initio) if it finds that the APA has been 
obtained by fraud or misrepresentation of facts.

The Bad: offshore Indirect Transfers made 
taxable
The defeat of the tax authorities in the Vodafone 
case, did not drown them in shame. Instead the 
Budget has boldly, brought the Vodafone sort 
of situation within the tax net by introducing a 
clarification to the existing tax laws. Through 
expansion of the source rules and more 
specifically the definition of ‘capital asset’ and 
‘transfer’ and the amendments to Section 9 of 
the Act to cover indirect transfers, investments 
structured through special purpose vehicles 
(“SPV”) for various commercial and regulatory 
reasons (e.g. real estate investments) could face 
potential risk of being taxed at the time of exits 
outside of India. Often, for investment protection 
or for ease of a strategic sale, investments in 
companies are often made through separate 
vehicles. Such structures could be brought within 
the ambit of this proposal, subject to treaty 
provisions. 

The unintentional outcome of the above 
changes to Section 9 for offshore funds could 
be the imposition of withholding taxes on 
redemption/transfer of LP interest where 
substantial assets comprise of Indian investments. 
While the Indian Finance Minister seems to have 
clarified that this was indeed not the intent of 
the proposed changes which was to essentially 
to target strategic indirect sales, e.g. Vodafone, 
left un-clarified, this could lead to imposition of 
withholding obligations on offshore funds and 
potential risk of treaty override.  

The ugly: general Anti Avoidance Rules…
Beware!
While no specific provisions have been made 
in respect of offshore funds or foreign venture 
capital investors (“FVCI”), the Budget proposal 
to introduce GAAR could potentially spell trouble 
for offshore fund structures. GAAR provisions 
could bring into scrutiny any arrangement, unless 
it can be clearly demonstrated that availing of 

WHILE NO SPECIFIC 
PROVISIONS 
HAVE BEEN MADE 
IN RESPECT OF 
OFFSHORE FUNDS 
OR FOREIGN 
VENTURE CAPITAL 
INVESTORS 
(“FVCI”), THE 
BUDGET PROPOSAL 
TO INTRODUCE 
GAAR COULD 
POTENTIALLY SPELL 
TROUBLE FOR 
OFFSHORE FUND 
STRUCTURES

Regulatory affairs
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tax benefits was not the main purpose of the 
arrangement. More importantly, if a transaction is 
struck by GAAR, treaty benefits could be denied. 
However, with widespread reaction that these 
provisions attracted from the world at large, the 
Finance Minister has deferred the implementation 
of GAAR by a year and has promised some 
structural changes to these provisions which will 
possibly dilute its negative impact. This for the 
moment has given some reprieve to the investing 
community at large with some hope that GAAR 
may get substantially diluted in its final form or at 
least a lot more objectivity in its application will be 
brought in. 

But RBI provides some cheer…
In an unrelated move but coming close to 
the heels of the budget, the Reserve Bank of 
India has issued a circular whereby the earlier 
restriction imposed by them on ‘secondary’ 
purchase of shares of a VCU by a FVCI has been 
withdrawn. This indeed will be a small relief as 
the changed stance of RBI on the subject had 
made FVCI benefits very restricted. Needless to 
say, a big relief would come should RBI decide 
to follow the footsteps of the Finance Minister 
and remove the similar sectoral limitations which 
are being imposed by them on FVCIs since 2007 
as those under the current section 10(23FB) on 
VCFs, which has significantly eroded the benefits 
of FVCI regime. This will bring much needed 
parity between the VCFs and the FVCI, sending 
out a strong positive message to the offshore 

investing community.  

Missed opportunities…
To sum up, barring the GAAR and the indirect 
transfer provisions, the proposals under 
the Budget for the VC/PE industry would be 
welcome  as they would bring in much desired 
certainty and clarity on the taxability of the 
fund and its investors which should encourage 
increased activity in this space. In the past, the 
tax clarity and certainty has been a significant 
contributor to the growth and development of 
this asset class domestically. However, with the 
new Alternate Investment Fund (“AIF”) regime 
set to replace the existing SEBI (Venture Capital 
Regulations), 1996 widening the asset classes 
substantially, it needs to be seen as to what 
extent these provisions would cover within its 
ambit all these asset classes. At the moment, it 
appears from the intent that all classes of AIF 
should be offered the  ‘pass-through’ benefits 
under the provisions of Section 10(23FB), but 
enabling provisions for this are missing as yet. 
Also, from the current language it appears 
that LLP as fund vehicle appears to have been 
missed out from the pass-through provisions. 
Finally, looking at the rupee volatility, it would 
be worthwhile clarifying that while computing 
capital gains on unlisted shares under section 
112, the assessee may chose a 20 per cent long 
term capital gains with currency fluctuation 
benefit or a 10 per cent without such benefit, 
whichever is more beneficial. n
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deal Volume & Investment

pE/Vc deals in india  
Reported deals in the July to September period

deal Reported Industry target target business acquirer(s) Usd mn ($) InR mn (`) stake (%) fund advisors

30 April ‘12 Healthcare (Hospitals, Equipments and related services) Forus Health Medical Equipments Accel Partners,  IDG Ventures  $5.00     Unitus Capital

30 April ‘12 Telecommunication (Mobile VAS) Innoz Mobile search engine Seedfund   Significant minority stake

27 April ‘12 Information Technology (Website based businesses) freshdesk.com Online Helpdesk solutions Tiger Global Management  $5.00     

26 April ‘12 Transportation and Logistics (Services and Infrastructure) VRL Logistics Logistics New Silk Route  $38.89   ` 1750 Mn    SMC Capital

26 April ‘12 Healthcare (Pharma and Biotech) Intas Pharmaceuticals Ltd Pharmaceuticals ChrysCapital  $66.67   ` 3000 Mn    

25 April ‘12 Energy (Alternate) and Cleantech Inox Renewables Ltd Wind Power IFC  $40.00     

25 April ‘12 Education (including Online) TalentSprint Skill Development in IT and BFSI sectors Nexus Venture Partners  $4.44   ` 200 Mn    

25 April ‘12 Transportation and Logistics (Services and Infrastructure) TVS Logistics Services Ltd Logistics Management KKR  $53.78   ` 2420 Mn    Kotak Mahindra Capital, JM Financial

25 April ‘12 Transportation and Logistics (Services and Infrastructure) TVS Logistics Services Ltd Logistics Management Goldman Sachs  $5.78   ` 260 Mn    Kotak Mahindra Capital

25 April ‘12 Real Estate Appaswamy Real Estates Ltd Commercial Building Xander Group  $40.00     

24 April ‘12 Hotels, Restaurants and Leisure Vasudev Adiga’s Restaurants New Silk Route     Cipher Capital

20 April ‘12 Real Estate Hallmark Infrastructure’s two projects at Chennai Real Estate Paracor Capital  $20.00     

20 April ‘12 Information Technology (Website based businesses) proptiger.com (PropTiger Realty Private Limited) Real Estate Portal Accel Partners, SAIF Partners  $5.56  ` 250 Mn   

16 April ‘12 Energy (Alternate) and Cleantech Greenlight Planet Inc. Solar (LED lights) Bamboo Finance  $4.00     

15 April ‘12 Transportation and Logistics (Services and Infrastructure) Spear Logistics Contract Logistics Ambit Pragma     

13 April ‘12 Information Technology (Software and Services) Insieve Technologies Data intelligence Ojas venture Partners, Blume Ventures     

13 April ‘12 Information Technology (Software and Services) Trimax IT Infrastructure and Services Ltd IT System Integration and Infrastructure Management Aditya Birla PE  $22.22  ` 1000 Mn   

12 April ‘12 Consumer Goods and Services Villgro Innovation Marketing Rural Distribution Unitus Seed Fund     

12 April ‘12 Construction and Engineering (including Materials, Equipment)  Jash Engineering Manufactures Products for waste water industry Pragati India Fund  $5.00     

11 April ‘12 Auto (including components) DTL Ancillaries Limited Railways and Automotive components India Industrial Growth Fund  $9.00   26%  Yes Bank

11 April ‘12 Education (including Online) Vienova Education Private Limited Affordable Education Bamboo Finance  $3.49  ` 157 Mn   Grameen Capital 

11 April ‘12 Consumer Goods and Services Marico FMCG Baring Private Equity Partners  $27.78  ` 1250 Mn 1.10%  Kotak Mahindra Capital and Citigroup

11 April ‘12 Consumer Goods and Services Marico FMCG GIC  $83.33  ` 3750 Mn 3.30%  

11 April ‘12 Information Technology (Website based businesses) olacabs.com Cab Booking Tiger Global  $8.89  ` 400 Mn   Merisis Caiptal

05 April ‘12 Information Technology (Software and Services) Hotelogix Software for Hospitality Sector Accel Partners  $1.20     

04 April ‘12 Information Technology (Website based businesses) Savaari Car Rental Car Driven Services (online) Inventus Capital Partners  $1.11  ` 50 Mn   

04 April ‘12 Financial Services (BFSI) Bill Desk (Indiaideas.com) Online Bill Payments TA Associates   Minority Stake  

03 April ‘12 Agriculture, Foods, Beverages (including Processing) Super Agri Seeds Pvt Ltd Seeds India Agri Business Fund  $11.11  ` 500 Mn   

03 April ‘12 Information Technology (Website based businesses) Bookadda.com Online book store Mohandas Pai and Ranjan Pai     

02 April ‘12 Real Estate Godrej Properties Ltd ‘s SPV Real Estate ASK Property Investment Advisors  $22.22  ` 1000 Mn 49.00%  

02 April ‘12 Healthcare (Hospitals, Equipments and related services) Care Hospitals Hospitals Advent International  $105.00     

01 April ‘12 Auto (including components) Tulsi Castings and Machining Castings India Venture Advisors  $8.89  ` 400 Mn   SBI Capital

31 March ‘12 Information Technology (Software and Services) Enterprisenube Cloud based services for marketing, sales, support Accel Partners  $3.11  ` 140 Mn   

31 March ‘12 Financial Services (Microfinance) IFMR Rural Channels & Services Private Ltd. Microfinance Lok Capital  $5.00     

31 March ‘12 Financial Services (BFSI) Indian Energy Exchange (IEX) Energy Exchange Multiples Alternate Asset Management  $15.73  ` 708 Mn 14.01%  

30 March ‘12 Construction and Engineering (including Materials, Equipment)  e2e Rail Rail signalling, track and electrification Ventureast, Zephyr Peacock  $6.67  ` 300 Mn   AG acquisitions and Co. 

29 March ‘12 Financial Services (BFSI) Shriram Housing Finance Ltd Housing Finance Valiant Capital   $37.78  ` 1705 Mn 22.75%  

27 March ‘12 Information Technology (Website based businesses) Games2win  Online Games Nirvana Venture Advisors   10%  

22 March ‘12 Education (including Online) English Helper English Language Learning Omidyar Network     

22 March ‘12 Healthcare (Pharma and Biotech) Shasun Pharmaceuticals Pharmaceuticals Orbimed  $11.11  ` 500 Mn 11.93%  Malabar Capital Advisors

20 March ‘12 Chemicals (including Fertilizers) Annapurna Pet Pvt Ltd  Pet Performs Ladderup Group     

20 March ‘12 Healthcare (Hospitals, Equipments and related services) Vasan Healthcare Hospitals GIC  $100.00   Minority Stake  Spark Capital

20 March ‘12 Energy (Alternate) and Cleantech Doshion Ltd Waste and Water Management Services IFC  $24.00     

16 March ‘12 Real Estate Paranjape Schemes Ltd.’s project in Pune Real Estate Development ASK Property Investment Advisors  $8.89  ` 400 Mn   

15 March ‘12 Information Technology (Website based businesses) Zivame.com E-Commerce (online Lingerie) IDG Ventures, Indo US Venture Partners     

15 March ‘12 Consumer Goods and Services Butterfly Gandhimathi Appliances Ltd Kitchen Appliances Reliance Equity Advisors  $22.22  ` 1000 Mn 13.70%  

13 March ‘12 Information Technology (Website based businesses) stayzilla.com Hotel Booking  Indian Angel Network  $0.50     

13 March ‘12 Internet and Cable services Hathway Cable and Datacom  Broadband and Cable Services Providence Equity Partners  $45.56  ` 2050 Mn 10.00%  MAPE

13 March ‘12 Agriculture, Foods, Beverages (including Processing) Dunar Foods Rice Processing IFC  $16.44  ` 740 Mn   

13 March ‘12 Agriculture, Foods, Beverages (including Processing) Dunar Foods Rice Processing TVS Capital Funds  $11.11  ` 500 Mn   

12 March ‘12 Financial Services (Microfinance) AU Financiers (India) Private Limited Microfinance Warburg Pincus  $50.00     Ernst & Young, KPMG

10 March ‘12 Information Technology (Website based businesses) bigbasket.com E-Commerce (online grocery) Ascent Capital  $10.00     

05 March ‘12 Financial Services (BFSI) Ess Kay Auto Loan for Commercial vehicles Banyan Tree Finance     Ladderup Corporate Advisory

01 March ‘12 Retail Fabindia  Textile and Home Furnishings Premji Invest  $27.78  ` 1250 Mn 7.00%  

01 March ‘12 Real Estate Sheth Developers real estate Morgan Stanley Real Estate Investing     
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30 April ‘12 Healthcare (Hospitals, Equipments and related services) Forus Health Medical Equipments Accel Partners,  IDG Ventures  $5.00     Unitus Capital

30 April ‘12 Telecommunication (Mobile VAS) Innoz Mobile search engine Seedfund   Significant minority stake

27 April ‘12 Information Technology (Website based businesses) freshdesk.com Online Helpdesk solutions Tiger Global Management  $5.00     

26 April ‘12 Transportation and Logistics (Services and Infrastructure) VRL Logistics Logistics New Silk Route  $38.89   ` 1750 Mn    SMC Capital

26 April ‘12 Healthcare (Pharma and Biotech) Intas Pharmaceuticals Ltd Pharmaceuticals ChrysCapital  $66.67   ` 3000 Mn    

25 April ‘12 Energy (Alternate) and Cleantech Inox Renewables Ltd Wind Power IFC  $40.00     

25 April ‘12 Education (including Online) TalentSprint Skill Development in IT and BFSI sectors Nexus Venture Partners  $4.44   ` 200 Mn    

25 April ‘12 Transportation and Logistics (Services and Infrastructure) TVS Logistics Services Ltd Logistics Management KKR  $53.78   ` 2420 Mn    Kotak Mahindra Capital, JM Financial

25 April ‘12 Transportation and Logistics (Services and Infrastructure) TVS Logistics Services Ltd Logistics Management Goldman Sachs  $5.78   ` 260 Mn    Kotak Mahindra Capital

25 April ‘12 Real Estate Appaswamy Real Estates Ltd Commercial Building Xander Group  $40.00     

24 April ‘12 Hotels, Restaurants and Leisure Vasudev Adiga’s Restaurants New Silk Route     Cipher Capital

20 April ‘12 Real Estate Hallmark Infrastructure’s two projects at Chennai Real Estate Paracor Capital  $20.00     

20 April ‘12 Information Technology (Website based businesses) proptiger.com (PropTiger Realty Private Limited) Real Estate Portal Accel Partners, SAIF Partners  $5.56  ` 250 Mn   

16 April ‘12 Energy (Alternate) and Cleantech Greenlight Planet Inc. Solar (LED lights) Bamboo Finance  $4.00     

15 April ‘12 Transportation and Logistics (Services and Infrastructure) Spear Logistics Contract Logistics Ambit Pragma     

13 April ‘12 Information Technology (Software and Services) Insieve Technologies Data intelligence Ojas venture Partners, Blume Ventures     

13 April ‘12 Information Technology (Software and Services) Trimax IT Infrastructure and Services Ltd IT System Integration and Infrastructure Management Aditya Birla PE  $22.22  ` 1000 Mn   

12 April ‘12 Consumer Goods and Services Villgro Innovation Marketing Rural Distribution Unitus Seed Fund     

12 April ‘12 Construction and Engineering (including Materials, Equipment)  Jash Engineering Manufactures Products for waste water industry Pragati India Fund  $5.00     

11 April ‘12 Auto (including components) DTL Ancillaries Limited Railways and Automotive components India Industrial Growth Fund  $9.00   26%  Yes Bank

11 April ‘12 Education (including Online) Vienova Education Private Limited Affordable Education Bamboo Finance  $3.49  ` 157 Mn   Grameen Capital 

11 April ‘12 Consumer Goods and Services Marico FMCG Baring Private Equity Partners  $27.78  ` 1250 Mn 1.10%  Kotak Mahindra Capital and Citigroup

11 April ‘12 Consumer Goods and Services Marico FMCG GIC  $83.33  ` 3750 Mn 3.30%  

11 April ‘12 Information Technology (Website based businesses) olacabs.com Cab Booking Tiger Global  $8.89  ` 400 Mn   Merisis Caiptal

05 April ‘12 Information Technology (Software and Services) Hotelogix Software for Hospitality Sector Accel Partners  $1.20     

04 April ‘12 Information Technology (Website based businesses) Savaari Car Rental Car Driven Services (online) Inventus Capital Partners  $1.11  ` 50 Mn   

04 April ‘12 Financial Services (BFSI) Bill Desk (Indiaideas.com) Online Bill Payments TA Associates   Minority Stake  

03 April ‘12 Agriculture, Foods, Beverages (including Processing) Super Agri Seeds Pvt Ltd Seeds India Agri Business Fund  $11.11  ` 500 Mn   

03 April ‘12 Information Technology (Website based businesses) Bookadda.com Online book store Mohandas Pai and Ranjan Pai     

02 April ‘12 Real Estate Godrej Properties Ltd ‘s SPV Real Estate ASK Property Investment Advisors  $22.22  ` 1000 Mn 49.00%  

02 April ‘12 Healthcare (Hospitals, Equipments and related services) Care Hospitals Hospitals Advent International  $105.00     

01 April ‘12 Auto (including components) Tulsi Castings and Machining Castings India Venture Advisors  $8.89  ` 400 Mn   SBI Capital

31 March ‘12 Information Technology (Software and Services) Enterprisenube Cloud based services for marketing, sales, support Accel Partners  $3.11  ` 140 Mn   

31 March ‘12 Financial Services (Microfinance) IFMR Rural Channels & Services Private Ltd. Microfinance Lok Capital  $5.00     

31 March ‘12 Financial Services (BFSI) Indian Energy Exchange (IEX) Energy Exchange Multiples Alternate Asset Management  $15.73  ` 708 Mn 14.01%  

30 March ‘12 Construction and Engineering (including Materials, Equipment)  e2e Rail Rail signalling, track and electrification Ventureast, Zephyr Peacock  $6.67  ` 300 Mn   AG acquisitions and Co. 

29 March ‘12 Financial Services (BFSI) Shriram Housing Finance Ltd Housing Finance Valiant Capital   $37.78  ` 1705 Mn 22.75%  

27 March ‘12 Information Technology (Website based businesses) Games2win  Online Games Nirvana Venture Advisors   10%  

22 March ‘12 Education (including Online) English Helper English Language Learning Omidyar Network     

22 March ‘12 Healthcare (Pharma and Biotech) Shasun Pharmaceuticals Pharmaceuticals Orbimed  $11.11  ` 500 Mn 11.93%  Malabar Capital Advisors

20 March ‘12 Chemicals (including Fertilizers) Annapurna Pet Pvt Ltd  Pet Performs Ladderup Group     

20 March ‘12 Healthcare (Hospitals, Equipments and related services) Vasan Healthcare Hospitals GIC  $100.00   Minority Stake  Spark Capital

20 March ‘12 Energy (Alternate) and Cleantech Doshion Ltd Waste and Water Management Services IFC  $24.00     

16 March ‘12 Real Estate Paranjape Schemes Ltd.’s project in Pune Real Estate Development ASK Property Investment Advisors  $8.89  ` 400 Mn   

15 March ‘12 Information Technology (Website based businesses) Zivame.com E-Commerce (online Lingerie) IDG Ventures, Indo US Venture Partners     

15 March ‘12 Consumer Goods and Services Butterfly Gandhimathi Appliances Ltd Kitchen Appliances Reliance Equity Advisors  $22.22  ` 1000 Mn 13.70%  

13 March ‘12 Information Technology (Website based businesses) stayzilla.com Hotel Booking  Indian Angel Network  $0.50     

13 March ‘12 Internet and Cable services Hathway Cable and Datacom  Broadband and Cable Services Providence Equity Partners  $45.56  ` 2050 Mn 10.00%  MAPE

13 March ‘12 Agriculture, Foods, Beverages (including Processing) Dunar Foods Rice Processing IFC  $16.44  ` 740 Mn   

13 March ‘12 Agriculture, Foods, Beverages (including Processing) Dunar Foods Rice Processing TVS Capital Funds  $11.11  ` 500 Mn   

12 March ‘12 Financial Services (Microfinance) AU Financiers (India) Private Limited Microfinance Warburg Pincus  $50.00     Ernst & Young, KPMG

10 March ‘12 Information Technology (Website based businesses) bigbasket.com E-Commerce (online grocery) Ascent Capital  $10.00     

05 March ‘12 Financial Services (BFSI) Ess Kay Auto Loan for Commercial vehicles Banyan Tree Finance     Ladderup Corporate Advisory

01 March ‘12 Retail Fabindia  Textile and Home Furnishings Premji Invest  $27.78  ` 1250 Mn 7.00%  

01 March ‘12 Real Estate Sheth Developers real estate Morgan Stanley Real Estate Investing     
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29 February ‘12 Information Technology (Website based businesses) Zansaar.com E-Commerce (Home Décor) Accel Partners, Tiger Global Management  $6.00     

29 February ‘12 Auto (including components) Carnation Auto Auto Sales and Services Gaja Capital Partners  $18.89  ` 850 Mn Minority Stake  BMR Advisors

26 February ‘12 Real Estate Fortuna Projects’s SPV real estate HDFC Property Fund  $11.11  ` 500 Mn 21%  

24 February ‘12 Energy (Alternate) and Cleantech Green India Building Systems and Services Pvt Ltd Energy Efficient Products Hyderabad Angels  $0.44  ` 20 Mn   

deal Reported Industry target target business acquirer(s) Usd mn ($) InR mn (`) stake (%) fund advisors

24 February ‘12 Financial Services (BFSI) Development credit Bank Bank Wolfensohn Capital Partners, Tano Capital, TVS Capital  $22.22  ` 1000 Mn 9.34%  

23 February ‘12 Healthcare (Pharma and Biotech) Aptuit Laurus Pvt. Ltd Pharmaceuticals Fidelity  $44.44  ` 2000 Mn   

23 February ‘12 Transportation and Logistics (Services and Infrastructure) Staragri Warehousing and Collateral Management Agri Services and warehousing IDFC PE  $33.33  ` 1500 Mn   Significant minority stake

22 February ‘12 Real Estate 3C Company’s Project at Gurgaon Real Estate Development Red Fort Capital  $33.33  ` 1500 Mn   

21 February ‘12 Media and Entertainment Brizz TV Web Content to TV Ojas Venture Partners     

17 February ‘12 Retail Manthan Systems IT solutions for Retail Stores Norwest Venture Partners  $15.00     

17 February ‘12 Education (including Online) Edusys Services Pvt Ltd Online Education Sequoia Capital  $7.50     

17 February ‘12 Telecommunication (Mobile VAS) July Systems Mobile Publishing Platform Updata Partners  $15.00     

17 February ‘12 Construction and Engineering (including Materials, Equipment)  Dilip Buildcon Construction of Roads, Bridges etc Banyan Tree Finance  $16.67  ` 750 Mn   

16 February ‘12 Construction and Engineering (including Materials, Equipment)  DBM Geotechnics and Constructions Pvt Ltd EPC Jacob Ballas Capital (New York Life)  $22.22  ` 1000 Mn   Significant minority stake Yes Bank

13 February ‘12 Information Technology (Website based businesses) firstcry.com (Brainbees Solutions Pvt Ltd.) Baby Care Products  IDG Ventures, SAIF Partners  $14.00     

10 February ‘12 Real Estate Orris Infrastructure’s Project at Gurgaon Real Estate Kotak Private Equity Group  $17.78  ` 800 Mn   Cushman and Wakefield

09 February ‘12 Information Technology (Website based businesses) myntra.com Online Shopping  Tiger Global Management  $20.00     

08 February ‘12 Real Estate Assotech Ltd’s Project at Gurgaon real estate Sun-Apollo Ventures   $16.67  ` 750 Mn 49.10%  

07 February ‘12 Energy (Alternate) and Cleantech Regen Powertech Wind Energy  IDFC PE, Mcap Advisors  $22.22  ` 1000 Mn   

07 February ‘12 Healthcare (Hospitals, Equipments and related services) Sahyadri Hospitals Hospital IDFC Project Equity  $40.00     I-ven Medicare

03 February ‘12 Real Estate Agni Property (India Homes) Real Estate Brokerage firm Helion Venture and Foundation Capital  $4.00     Minority Stake 
02 February ‘12 Industrial Components and Services Sintex Industries Plastic products Emerging Markets Management  $3.24  ` 146 Mn   

02 February ‘12 Real Estate RMZ Corp’s subsidiary Real Estate Development Baring Private Equity Partners  $111.11  ` 5000 Mn 28.00%  

01 February ‘12 Financial Services (Microfinance) Ujjivan Financial Services  Microfinance Wolfensohn Capital Partners, FMO,  Sequoia Capital, Lok Capital and others  $28.42  ` 1279 Mn   Kotak Investment Banking

31 January ‘12 Information Technology (Website based businesses) Flipkart.com Books, Electronics etc  Accel Partners, Tiger Global Management  $150.00     

31 January ‘12 Information Technology (Website based businesses) Freerecharge.in (Accelyst Solutions Pvt. Ltd) Online Mobile, DTH recharge Sequoia Capital  $4.44  ` 200 Mn   

31 January ‘12 Media and Entertainment Venturenet Partners (Radiowalla.in) Internet Radio Ojas Venture Partners     

31 January ‘12 Containers and Packaging Sai Security Printers Packaging Material Aureos South Asia Fund  $7.00     

31 January ‘12 Financial Services (BFSI) Cholamandalam Investment & Finance Co. Ltd NBFC Multiples Alternate Asset Management, Creador Capital  $47.11  ` 2120 Mn 10.00%  

30 January ‘12 Education (including Online) eDreams Edusoft E Learning Mumbai Angels  $1.11  ` 50 Mn   

30 January ‘12 Energy (Alternate) and Cleantech Gadhia Solar Energy Systems Pvt. Ltd Solar Steam Systems Zephyr Management  $11.11  ` 500 Mn   

30 January ‘12 Construction and Engineering (including Materials, Equipment)  Supreme Infrastructure India  Roads (BOT) 3i   $61.00   49.00%  Ernst & Young

27 January ‘12 Commercial/ Business Services Peel-Works Sales Manpower Solutions Indian Angel Network  $0.72  ` 32.5 Mn   

26 January ‘12 Real Estate Logix Group’s 4 Office Buildings in Nodia Office Buildings IL&FS Investment Managers Ltd   $133.33  ` 6000 Mn   

25 January ‘12 Healthcare (Hospitals, Equipments and related services) Kerala Institute of Medical Sciences Hospitals  Orbimed, Ascent Capital  $37.78  ` 1700 Mn   Minority Stake

24 January ‘12 Information Technology (Website based businesses) bluestone.com (Jewels Online Distribution India Pvt Ltd) E-commerce-Jewellery Accel Partners, SVB  $5.00     

24 January ‘12 Healthcare (Hospitals, Equipments and related services) Super Religare Labs Pathology laboratories  IFC  $25.00     

22 January ‘12 Consumer Goods and Services Godrej Consumer Products Ltd Consumer Products Temasek Holdings  $152.22  ` 6850 Mn 4.90%  

20 January ‘12 Information Technology (Software and Services) LoginWorks Softwares Software Development IncuCapital     

20 January ‘12 Information Technology (Website based businesses) HandsPick.com (Intuitent Online Venture Pvt Ltd) E Commerce- fashion apparel and accessories  Seedfund  $2.00     Minority Stake

20 January ‘12 Healthcare (Hospitals, Equipments and related services) DM Healthcare Healthcare Services Olympus Capital Holdings Asia  $111.11  ` 5000 Mn   Significant minority stake Veda Corporate Advisors

19 January ‘12 Telecommunication (Services and Infrastructure) Knowlarity Communications Cloud telephony-based services Sequoia Capital  $7.56  ` 340 Mn   Merisis Capital Advisors

18 January ‘12 Industrial Components and Services Ravi Technoforge Pvt Ltd Ball bearings, railway components etc Canbank Ventures  $3.33  ` 150 Mn   

18 January ‘12 Education (including Online) Varsity Education Management Pvt Ltd Support Services to Schools and Colleges New Silk Route  $30.00     Significant minority stake

16 January ‘12 Real Estate Indiabulls Infra Estate Ltd Real Estate IL&FS Investment Managers Ltd   $44.44  ` 2000 Mn 9.36%  

13 January ‘12 Healthcare (Hospitals, Equipments and related services) NephroLife Care Pvt Ltd. Renal Care Clinics New enterprise Associates  $25.00     

10 January ‘12 Transportation and Logistics (Services and Infrastructure) Fourcee Infrastructure Equipment Pvt Ltd Containers General Atlantic LLC  $104.00     Minority Stake

05 January ‘12 Financial Services (BFSI) Star Health Insurance Insurance Sequoia Capital, ICICI Ventures and Oman Insurance Company  $11.11  ` 500 Mn   

05 January ‘12 Information Technology (Software and Services) Heckyl Financial Software Seedfund  $1.00     

05 January ‘12 Construction and Engineering (including Materials, Equipment)  SRM Sites Private Limited Construction IL&FS Investment Managers Ltd   $22.22  ` 1000 Mn   IIRF India Realty XII Limited

05 January ‘12 Information Technology (Software and Services) Mu Sigma Data analysis Services Sequoia Capital  $15.00     

05 January ‘12 Information Technology (Software and Services) Mu Sigma Data analysis and intelligence General Atlantic LLC  $93.00     Avendus Capital Advisors

03 January ‘12 Energy (Alternate) and Cleantech Leap Energy Wind Power JP Morgan/One Equity Partners  $22.22  ` 1000 Mn   

02 January ‘12 Financial Services (BFSI) Religare Finvest NBFC Jacob Ballas Capital (New York Life)  $44.44  ` 2000 Mn   NYLIM Jacob Ballas India Fund III LLC  
31 December ‘11 Education (including Online) Teach For India Education to underprivileged students Omidyar Network  $2.50     

31 December ‘11 Healthcare (Hospitals, Equipments and related services) Be Well Hospitals Hospitals Song Advisors     

30 December ‘11 Transportation and Logistics (Services and Infrastructure) TNT Road Operations in India Logistics  India Equity partners     

29 December ‘11 Real Estate DLF Ackruti Info Parks (Pune) Ltd Real Estate Blackstone Group  $180.00  ` 8100 Mn 100.00%  

29 December ‘11 Real Estate Godrej Properties Ltd ‘s SPV Real Estate Sun-Apollo Ventures   $10.00  ` 450 Mn 49.00%  SUN-Apollo India Real Estate Fund

23 December ‘11 Real Estate BPTP (Specific Project in Gurgaon) Real Estate Development Kotak Realty   $37.78  ` 1700 Mn    Kotak India Real Estate Fund

deal Volume & Investment
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29 February ‘12 Information Technology (Website based businesses) Zansaar.com E-Commerce (Home Décor) Accel Partners, Tiger Global Management  $6.00     

29 February ‘12 Auto (including components) Carnation Auto Auto Sales and Services Gaja Capital Partners  $18.89  ` 850 Mn Minority Stake  BMR Advisors

26 February ‘12 Real Estate Fortuna Projects’s SPV real estate HDFC Property Fund  $11.11  ` 500 Mn 21%  

24 February ‘12 Energy (Alternate) and Cleantech Green India Building Systems and Services Pvt Ltd Energy Efficient Products Hyderabad Angels  $0.44  ` 20 Mn   

deal Reported Industry target target business acquirer(s) Usd mn ($) InR mn (`) stake (%) fund advisors

24 February ‘12 Financial Services (BFSI) Development credit Bank Bank Wolfensohn Capital Partners, Tano Capital, TVS Capital  $22.22  ` 1000 Mn 9.34%  

23 February ‘12 Healthcare (Pharma and Biotech) Aptuit Laurus Pvt. Ltd Pharmaceuticals Fidelity  $44.44  ` 2000 Mn   

23 February ‘12 Transportation and Logistics (Services and Infrastructure) Staragri Warehousing and Collateral Management Agri Services and warehousing IDFC PE  $33.33  ` 1500 Mn   Significant minority stake

22 February ‘12 Real Estate 3C Company’s Project at Gurgaon Real Estate Development Red Fort Capital  $33.33  ` 1500 Mn   

21 February ‘12 Media and Entertainment Brizz TV Web Content to TV Ojas Venture Partners     

17 February ‘12 Retail Manthan Systems IT solutions for Retail Stores Norwest Venture Partners  $15.00     

17 February ‘12 Education (including Online) Edusys Services Pvt Ltd Online Education Sequoia Capital  $7.50     

17 February ‘12 Telecommunication (Mobile VAS) July Systems Mobile Publishing Platform Updata Partners  $15.00     

17 February ‘12 Construction and Engineering (including Materials, Equipment)  Dilip Buildcon Construction of Roads, Bridges etc Banyan Tree Finance  $16.67  ` 750 Mn   

16 February ‘12 Construction and Engineering (including Materials, Equipment)  DBM Geotechnics and Constructions Pvt Ltd EPC Jacob Ballas Capital (New York Life)  $22.22  ` 1000 Mn   Significant minority stake Yes Bank

13 February ‘12 Information Technology (Website based businesses) firstcry.com (Brainbees Solutions Pvt Ltd.) Baby Care Products  IDG Ventures, SAIF Partners  $14.00     

10 February ‘12 Real Estate Orris Infrastructure’s Project at Gurgaon Real Estate Kotak Private Equity Group  $17.78  ` 800 Mn   Cushman and Wakefield

09 February ‘12 Information Technology (Website based businesses) myntra.com Online Shopping  Tiger Global Management  $20.00     

08 February ‘12 Real Estate Assotech Ltd’s Project at Gurgaon real estate Sun-Apollo Ventures   $16.67  ` 750 Mn 49.10%  

07 February ‘12 Energy (Alternate) and Cleantech Regen Powertech Wind Energy  IDFC PE, Mcap Advisors  $22.22  ` 1000 Mn   

07 February ‘12 Healthcare (Hospitals, Equipments and related services) Sahyadri Hospitals Hospital IDFC Project Equity  $40.00     I-ven Medicare

03 February ‘12 Real Estate Agni Property (India Homes) Real Estate Brokerage firm Helion Venture and Foundation Capital  $4.00     Minority Stake 
02 February ‘12 Industrial Components and Services Sintex Industries Plastic products Emerging Markets Management  $3.24  ` 146 Mn   

02 February ‘12 Real Estate RMZ Corp’s subsidiary Real Estate Development Baring Private Equity Partners  $111.11  ` 5000 Mn 28.00%  

01 February ‘12 Financial Services (Microfinance) Ujjivan Financial Services  Microfinance Wolfensohn Capital Partners, FMO,  Sequoia Capital, Lok Capital and others  $28.42  ` 1279 Mn   Kotak Investment Banking

31 January ‘12 Information Technology (Website based businesses) Flipkart.com Books, Electronics etc  Accel Partners, Tiger Global Management  $150.00     

31 January ‘12 Information Technology (Website based businesses) Freerecharge.in (Accelyst Solutions Pvt. Ltd) Online Mobile, DTH recharge Sequoia Capital  $4.44  ` 200 Mn   

31 January ‘12 Media and Entertainment Venturenet Partners (Radiowalla.in) Internet Radio Ojas Venture Partners     

31 January ‘12 Containers and Packaging Sai Security Printers Packaging Material Aureos South Asia Fund  $7.00     

31 January ‘12 Financial Services (BFSI) Cholamandalam Investment & Finance Co. Ltd NBFC Multiples Alternate Asset Management, Creador Capital  $47.11  ` 2120 Mn 10.00%  

30 January ‘12 Education (including Online) eDreams Edusoft E Learning Mumbai Angels  $1.11  ` 50 Mn   

30 January ‘12 Energy (Alternate) and Cleantech Gadhia Solar Energy Systems Pvt. Ltd Solar Steam Systems Zephyr Management  $11.11  ` 500 Mn   

30 January ‘12 Construction and Engineering (including Materials, Equipment)  Supreme Infrastructure India  Roads (BOT) 3i   $61.00   49.00%  Ernst & Young

27 January ‘12 Commercial/ Business Services Peel-Works Sales Manpower Solutions Indian Angel Network  $0.72  ` 32.5 Mn   

26 January ‘12 Real Estate Logix Group’s 4 Office Buildings in Nodia Office Buildings IL&FS Investment Managers Ltd   $133.33  ` 6000 Mn   

25 January ‘12 Healthcare (Hospitals, Equipments and related services) Kerala Institute of Medical Sciences Hospitals  Orbimed, Ascent Capital  $37.78  ` 1700 Mn   Minority Stake

24 January ‘12 Information Technology (Website based businesses) bluestone.com (Jewels Online Distribution India Pvt Ltd) E-commerce-Jewellery Accel Partners, SVB  $5.00     

24 January ‘12 Healthcare (Hospitals, Equipments and related services) Super Religare Labs Pathology laboratories  IFC  $25.00     

22 January ‘12 Consumer Goods and Services Godrej Consumer Products Ltd Consumer Products Temasek Holdings  $152.22  ` 6850 Mn 4.90%  

20 January ‘12 Information Technology (Software and Services) LoginWorks Softwares Software Development IncuCapital     

20 January ‘12 Information Technology (Website based businesses) HandsPick.com (Intuitent Online Venture Pvt Ltd) E Commerce- fashion apparel and accessories  Seedfund  $2.00     Minority Stake

20 January ‘12 Healthcare (Hospitals, Equipments and related services) DM Healthcare Healthcare Services Olympus Capital Holdings Asia  $111.11  ` 5000 Mn   Significant minority stake Veda Corporate Advisors

19 January ‘12 Telecommunication (Services and Infrastructure) Knowlarity Communications Cloud telephony-based services Sequoia Capital  $7.56  ` 340 Mn   Merisis Capital Advisors

18 January ‘12 Industrial Components and Services Ravi Technoforge Pvt Ltd Ball bearings, railway components etc Canbank Ventures  $3.33  ` 150 Mn   

18 January ‘12 Education (including Online) Varsity Education Management Pvt Ltd Support Services to Schools and Colleges New Silk Route  $30.00     Significant minority stake

16 January ‘12 Real Estate Indiabulls Infra Estate Ltd Real Estate IL&FS Investment Managers Ltd   $44.44  ` 2000 Mn 9.36%  

13 January ‘12 Healthcare (Hospitals, Equipments and related services) NephroLife Care Pvt Ltd. Renal Care Clinics New enterprise Associates  $25.00     

10 January ‘12 Transportation and Logistics (Services and Infrastructure) Fourcee Infrastructure Equipment Pvt Ltd Containers General Atlantic LLC  $104.00     Minority Stake

05 January ‘12 Financial Services (BFSI) Star Health Insurance Insurance Sequoia Capital, ICICI Ventures and Oman Insurance Company  $11.11  ` 500 Mn   

05 January ‘12 Information Technology (Software and Services) Heckyl Financial Software Seedfund  $1.00     

05 January ‘12 Construction and Engineering (including Materials, Equipment)  SRM Sites Private Limited Construction IL&FS Investment Managers Ltd   $22.22  ` 1000 Mn   IIRF India Realty XII Limited

05 January ‘12 Information Technology (Software and Services) Mu Sigma Data analysis Services Sequoia Capital  $15.00     

05 January ‘12 Information Technology (Software and Services) Mu Sigma Data analysis and intelligence General Atlantic LLC  $93.00     Avendus Capital Advisors

03 January ‘12 Energy (Alternate) and Cleantech Leap Energy Wind Power JP Morgan/One Equity Partners  $22.22  ` 1000 Mn   

02 January ‘12 Financial Services (BFSI) Religare Finvest NBFC Jacob Ballas Capital (New York Life)  $44.44  ` 2000 Mn   NYLIM Jacob Ballas India Fund III LLC  
31 December ‘11 Education (including Online) Teach For India Education to underprivileged students Omidyar Network  $2.50     

31 December ‘11 Healthcare (Hospitals, Equipments and related services) Be Well Hospitals Hospitals Song Advisors     

30 December ‘11 Transportation and Logistics (Services and Infrastructure) TNT Road Operations in India Logistics  India Equity partners     

29 December ‘11 Real Estate DLF Ackruti Info Parks (Pune) Ltd Real Estate Blackstone Group  $180.00  ` 8100 Mn 100.00%  

29 December ‘11 Real Estate Godrej Properties Ltd ‘s SPV Real Estate Sun-Apollo Ventures   $10.00  ` 450 Mn 49.00%  SUN-Apollo India Real Estate Fund

23 December ‘11 Real Estate BPTP (Specific Project in Gurgaon) Real Estate Development Kotak Realty   $37.78  ` 1700 Mn    Kotak India Real Estate Fund
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23 December ‘11 Information Technology (Software and Services) ScaleArc Database Infrastructure Software  Trinity Ventures  $5.33     

22 December ‘11 Real Estate Amrapali (Specific Projects in Noida) Real Estate Development JP Morgan/One Equity Partners  $26.67  ` 1200 Mn   

22 December ‘11 Real Estate Amrapali (Specific Projects in Noida) Real Estate Development IL&FS Investment Managers Ltd   $22.22  ` 1000 Mn   

22 December ‘11 Auto (including components) Endurance Technology Pvt Ltd Castings, Transmission, Brakes, Suspension Actis  $71.00   10.00%  Kotak Investment Bank

22 December ‘11 Information Technology (Website based businesses) fetise.com (Fetise Retail Pvt Ltd) Lifestyle products Seedfund  $5.56  ` 250 Mn   

21 December ‘11 Financial Services (BFSI) Indian Energy Exchange (IEX) Energy Exchange Multiples Private Equity Fund  $11.11  ` 500 Mn 10.10%  

20 December ‘11 Hotels, Restaurants and Leisure JS Hospitality (Pind Balluchi) Restaurants Everstone Capital  $20.00   45.00%  

20 December ‘11 Media and Entertainment Trivone Digital Services Digital media Accel Partners     

20 December ‘11 Information Technology (Website based businesses) etechies.in Online computer support Inventus Capital Partners  $2.00     

deal Reported Industry target target business acquirer(s) Usd mn ($) InR mn (`) stake (%) fund advisors

16 December ‘11 Energy (Alternate) and Cleantech Greenko Private Limited Hydro and Bio-Mass Plants Standard Chartered PE  $70.00     

16 December ‘11 Information Technology (Website based businesses) sportsnest.com (Sports Nest Retail (India) Sports goods Blume Ventures  $0.30     

15 December ‘11 Commercial/ Business Services CandyDate Jobs HR Consultancy Deberry Ventures  $0.16   0.32%  

15 December ‘11 Education (including Online) Gras Academy Vocational training  Michael and Susan Dell Foundation  $2.00  ` 90 Mn   

15 December ‘11 Oil, Gas and Petroleum Indian Oiltanking Infrastructure and Energy Services Petroleum UTI Capital  $22.22  ` 1000 Mn 4.00%  India Infrastructure Development Fund 
15 December ‘11 Consumer Goods and Services Polymeric Sensors Private Limited  Devices to test water purity and soil fertility Viva Capital     

15 December ‘11 Financial Services (Microfinance) Vortex Engineering Low Cost ATM Tata Capital, Aavishkaar, Bamboo Finance and Venture East  $8.22  ` 370 Mn   Spark Capital

15 December ‘11 Information Technology (Website based businesses) pepperfry.com (Trendsutra Platform Services) Lifestyle products Norwest Venture Partners  $5.00 

15 December ‘11 Information Technology (Website based businesses) freecultr.com Lifestyle products Sequoia Capital  $4.00     

14 December ‘11 Healthcare (Pharma and Biotech) Natco Pharma Ltd Pharmaceuticals Kotak Private Equity Group  $5.27  ` 237 Mn 3.40%  Kotak India Venture Fund-I  
13 December ‘11 Telecommunication (Services and Infrastructure) Innovis Telecom Services Telecom networking services Nokia Growth Partners     

12 December ‘11 Consumer Goods and Services Waterlife India Pvt Ltd Water Purification Systems Matrix Partners  $4.89  ` 220 Mn   Intellecap

07 December ‘11 Agriculture, Foods, Beverages (including Processing) Sresta Natural Bioproducts Ltd Organic Food Peepul Capital   $15.00     

03 December ‘11 Healthcare (Pharma and Biotech) Vivimed Labs Pharmaceuticals Evolvence India Life Sciences Fund  $12.50     

01 December ‘11 Information Technology (Website based businesses) freshdesk.com Online computer support Accel Partners  $1.00     

30 November ‘11 Information Technology (Software and Services) InnovizeTech Software Enterprise productivity measurement Seed Enterprises  $1.00  ` 45 Mn   

30 November ‘11 Information Technology (Website based businesses) Printbindaas.com Web to Print Angel/Individual Investors  $0.05     

28 November ‘11 Financial Services (BFSI) Religare Finvest NBFC Avigo Capital Partners  $33.33  ` 1500 Mn   

25 November ‘11 Consumer Goods and Services Clarks Future Footwear Limited Footwear Future Ventures  $0.44  ` 20 Mn   

25 November ‘11 Consumer Goods and Services Holii Accessories Fashion Accessories Future Ventures  $0.44  ` 20 Mn   

25 November ‘11 Healthcare (Hospitals, Equipments and related services) XCyton Diagnostics Private Limited Diagnostic Services Fidelity     Birthstone Capital

24 November ‘11 Real Estate Nitesh Estates (3 Projects in Bangalore and Chennai) Real Estate JP Morgan/One Equity Partners  $40.00   45.00%  

23 November ‘11 Education (including Online) Single Stop Candidate Assessment Omnia Investments     

23 November ‘11 Education (including Online) Sunstone Business School Higher Education School Omnia Investments      
  (Anytime Learning Private Limited)

23 November ‘11 Telecommunication (Mobile VAS) Deltecs InfoTech  Mobile learning & communication platform Kutchi Angel Network     

23 November ‘11 Information Technology (Software and Services) Simbus Technologies Supply Chain Solutions Ccube Angels     

23 November ‘11 Financial Services (Microfinance) Arman Financial Services Ltd Microfinance Incofin Investment Management  $3.33  ` 150 Mn 24.99%  Unitus Capital

22 November ‘11 Auto (including components) Pricol Automotive Products Phi Advisors  $1.80  ` 81 Mn 4.70%  

21 November ‘11 Real Estate Vision Heights Real Estate Pragnya Fund  $5.00     

17 November ‘11 Real Estate Assetz Global Technology Park  Real Estate Temasek Holdings  $177.78  ` 8000 Mn   

17 November ‘11 Information Technology (Website based businesses) istream.com (A2 Media Pvt Ltd) Online video  SAIF Partners  $5.00     

17 November ‘11 Telecommunication (Mobile VAS) Dexetra Software Solutions Pvt Ltd Search Engine on mobiles One97 Mobility Fund     

16 November ‘11 Information Technology (Software and Services) Happiest minds R&D, IT Consulting, Softwares Canaan Partners, Intel Capital  $45.00     

16 November ‘11 Consumer Goods and Services Ozone Overseas Ltd Glass doors, bathroom accessories  Everstone Capital  $13.33  ` 600 Mn Minority Stake Everstone Capital Partners II Coralbay Advisors

15 November ‘11 Retail Suvidhaa Infoserve Pvt Ltd Diversified Consumer Services through outlets Mitsui & Co.  $12.00     

15 November ‘11 Information Technology (Hardware and Equipment) Alphion India private Ltd Optical FTTP, integrated photonic devices Aditya Birla PE  $21.11  ` 950 Mn Minority Stake Aditya Birla Private Equity – Fund I 

15 November ‘11 Information Technology (Website based businesses) fashionandyou.com  Lifestyle products Norwest, Intel, Sequoia, Nokia Growth Partners  $40.00     

14 November ‘11 Agriculture, Foods, Beverages (including Processing) VKS Farms Pvt Ltd Frozen Meat  VenturEast   $5.56  ` 250 Mn  Ventureast life Fund 

10 November ‘11 Hotels, Restaurants and Leisure Ginger Hotels (Roots Corporation) Hotels Tata Capital   10.00% Tata Opportunities Fund 

09 November ‘11 Agriculture, Foods, Beverages (including Processing) Crystal Crop Protection Chemicals for Crop Protection Everstone Capital  $33.33  ` 1500 Mn  Everstone Capital Partners II 

09 November ‘11 Information Technology (Website based businesses) eshakti.com Women Apparel IDG Ventures India  $3.00    7.21 

09 November ‘11 Information Technology (Website based businesses) Dealsandyou.com E Commerce- Deal based  Mayfield Fund, Norwest Venture Partners  $17.00     

08 November ‘11 Information Technology (Website based businesses) indiacollegesearch.com College Search Engine VAS Capital  $0.13  ` 5.8 Mn 32.00%  

08 November ‘11 Education (including Online) Aspiring Minds Employability Assessment  Omidyar Network     

08 November ‘11 Information Technology (Website based businesses) Offergrid.com Online Coupons myfirstcheque  undisclosed     

07 November ‘11 Energy (Alternate) and Cleantech Soham Renewable Energy Pvt Ltd Hydro Power Macquarie SBI Infrastructure Fund  $27.78  ` 1250 Mn   

02 November ‘11 Advertising (including Technology based Services) Mobstac Web Publishing Accel Partners, Mumbai Angels     

02 November ‘11 Hotels, Restaurants and Leisure Samhi Hotels Pvt. Ltd  Hotels Equity International  $75.00     

01 November ‘11 Advertising (including Technology based Services) Jivox Online Video Marketing Fortisure Ventures, Helion, Opus Capital  $8.20     

deal Volume & Investment
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23 December ‘11 Information Technology (Software and Services) ScaleArc Database Infrastructure Software  Trinity Ventures  $5.33     
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22 December ‘11 Real Estate Amrapali (Specific Projects in Noida) Real Estate Development IL&FS Investment Managers Ltd   $22.22  ` 1000 Mn   

22 December ‘11 Auto (including components) Endurance Technology Pvt Ltd Castings, Transmission, Brakes, Suspension Actis  $71.00   10.00%  Kotak Investment Bank

22 December ‘11 Information Technology (Website based businesses) fetise.com (Fetise Retail Pvt Ltd) Lifestyle products Seedfund  $5.56  ` 250 Mn   

21 December ‘11 Financial Services (BFSI) Indian Energy Exchange (IEX) Energy Exchange Multiples Private Equity Fund  $11.11  ` 500 Mn 10.10%  

20 December ‘11 Hotels, Restaurants and Leisure JS Hospitality (Pind Balluchi) Restaurants Everstone Capital  $20.00   45.00%  

20 December ‘11 Media and Entertainment Trivone Digital Services Digital media Accel Partners     

20 December ‘11 Information Technology (Website based businesses) etechies.in Online computer support Inventus Capital Partners  $2.00     

deal Reported Industry target target business acquirer(s) Usd mn ($) InR mn (`) stake (%) fund advisors
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16 December ‘11 Information Technology (Website based businesses) sportsnest.com (Sports Nest Retail (India) Sports goods Blume Ventures  $0.30     

15 December ‘11 Commercial/ Business Services CandyDate Jobs HR Consultancy Deberry Ventures  $0.16   0.32%  

15 December ‘11 Education (including Online) Gras Academy Vocational training  Michael and Susan Dell Foundation  $2.00  ` 90 Mn   
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15 December ‘11 Information Technology (Website based businesses) pepperfry.com (Trendsutra Platform Services) Lifestyle products Norwest Venture Partners  $5.00 

15 December ‘11 Information Technology (Website based businesses) freecultr.com Lifestyle products Sequoia Capital  $4.00     

14 December ‘11 Healthcare (Pharma and Biotech) Natco Pharma Ltd Pharmaceuticals Kotak Private Equity Group  $5.27  ` 237 Mn 3.40%  Kotak India Venture Fund-I  
13 December ‘11 Telecommunication (Services and Infrastructure) Innovis Telecom Services Telecom networking services Nokia Growth Partners     

12 December ‘11 Consumer Goods and Services Waterlife India Pvt Ltd Water Purification Systems Matrix Partners  $4.89  ` 220 Mn   Intellecap

07 December ‘11 Agriculture, Foods, Beverages (including Processing) Sresta Natural Bioproducts Ltd Organic Food Peepul Capital   $15.00     

03 December ‘11 Healthcare (Pharma and Biotech) Vivimed Labs Pharmaceuticals Evolvence India Life Sciences Fund  $12.50     

01 December ‘11 Information Technology (Website based businesses) freshdesk.com Online computer support Accel Partners  $1.00     

30 November ‘11 Information Technology (Software and Services) InnovizeTech Software Enterprise productivity measurement Seed Enterprises  $1.00  ` 45 Mn   

30 November ‘11 Information Technology (Website based businesses) Printbindaas.com Web to Print Angel/Individual Investors  $0.05     

28 November ‘11 Financial Services (BFSI) Religare Finvest NBFC Avigo Capital Partners  $33.33  ` 1500 Mn   

25 November ‘11 Consumer Goods and Services Clarks Future Footwear Limited Footwear Future Ventures  $0.44  ` 20 Mn   

25 November ‘11 Consumer Goods and Services Holii Accessories Fashion Accessories Future Ventures  $0.44  ` 20 Mn   

25 November ‘11 Healthcare (Hospitals, Equipments and related services) XCyton Diagnostics Private Limited Diagnostic Services Fidelity     Birthstone Capital

24 November ‘11 Real Estate Nitesh Estates (3 Projects in Bangalore and Chennai) Real Estate JP Morgan/One Equity Partners  $40.00   45.00%  

23 November ‘11 Education (including Online) Single Stop Candidate Assessment Omnia Investments     

23 November ‘11 Education (including Online) Sunstone Business School Higher Education School Omnia Investments      
  (Anytime Learning Private Limited)

23 November ‘11 Telecommunication (Mobile VAS) Deltecs InfoTech  Mobile learning & communication platform Kutchi Angel Network     

23 November ‘11 Information Technology (Software and Services) Simbus Technologies Supply Chain Solutions Ccube Angels     

23 November ‘11 Financial Services (Microfinance) Arman Financial Services Ltd Microfinance Incofin Investment Management  $3.33  ` 150 Mn 24.99%  Unitus Capital

22 November ‘11 Auto (including components) Pricol Automotive Products Phi Advisors  $1.80  ` 81 Mn 4.70%  

21 November ‘11 Real Estate Vision Heights Real Estate Pragnya Fund  $5.00     

17 November ‘11 Real Estate Assetz Global Technology Park  Real Estate Temasek Holdings  $177.78  ` 8000 Mn   

17 November ‘11 Information Technology (Website based businesses) istream.com (A2 Media Pvt Ltd) Online video  SAIF Partners  $5.00     

17 November ‘11 Telecommunication (Mobile VAS) Dexetra Software Solutions Pvt Ltd Search Engine on mobiles One97 Mobility Fund     

16 November ‘11 Information Technology (Software and Services) Happiest minds R&D, IT Consulting, Softwares Canaan Partners, Intel Capital  $45.00     

16 November ‘11 Consumer Goods and Services Ozone Overseas Ltd Glass doors, bathroom accessories  Everstone Capital  $13.33  ` 600 Mn Minority Stake Everstone Capital Partners II Coralbay Advisors

15 November ‘11 Retail Suvidhaa Infoserve Pvt Ltd Diversified Consumer Services through outlets Mitsui & Co.  $12.00     

15 November ‘11 Information Technology (Hardware and Equipment) Alphion India private Ltd Optical FTTP, integrated photonic devices Aditya Birla PE  $21.11  ` 950 Mn Minority Stake Aditya Birla Private Equity – Fund I 

15 November ‘11 Information Technology (Website based businesses) fashionandyou.com  Lifestyle products Norwest, Intel, Sequoia, Nokia Growth Partners  $40.00     

14 November ‘11 Agriculture, Foods, Beverages (including Processing) VKS Farms Pvt Ltd Frozen Meat  VenturEast   $5.56  ` 250 Mn  Ventureast life Fund 

10 November ‘11 Hotels, Restaurants and Leisure Ginger Hotels (Roots Corporation) Hotels Tata Capital   10.00% Tata Opportunities Fund 

09 November ‘11 Agriculture, Foods, Beverages (including Processing) Crystal Crop Protection Chemicals for Crop Protection Everstone Capital  $33.33  ` 1500 Mn  Everstone Capital Partners II 

09 November ‘11 Information Technology (Website based businesses) eshakti.com Women Apparel IDG Ventures India  $3.00    7.21 

09 November ‘11 Information Technology (Website based businesses) Dealsandyou.com E Commerce- Deal based  Mayfield Fund, Norwest Venture Partners  $17.00     

08 November ‘11 Information Technology (Website based businesses) indiacollegesearch.com College Search Engine VAS Capital  $0.13  ` 5.8 Mn 32.00%  

08 November ‘11 Education (including Online) Aspiring Minds Employability Assessment  Omidyar Network     

08 November ‘11 Information Technology (Website based businesses) Offergrid.com Online Coupons myfirstcheque  undisclosed     

07 November ‘11 Energy (Alternate) and Cleantech Soham Renewable Energy Pvt Ltd Hydro Power Macquarie SBI Infrastructure Fund  $27.78  ` 1250 Mn   

02 November ‘11 Advertising (including Technology based Services) Mobstac Web Publishing Accel Partners, Mumbai Angels     

02 November ‘11 Hotels, Restaurants and Leisure Samhi Hotels Pvt. Ltd  Hotels Equity International  $75.00     

01 November ‘11 Advertising (including Technology based Services) Jivox Online Video Marketing Fortisure Ventures, Helion, Opus Capital  $8.20     
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31 October ‘11 Information Technology (Website based businesses) Valyoo Technologies (Lenskart.com, watchkart.com, bagskart.com) Lifestyle products IDG Ventures India  $4.00     

31 October ‘11 Information Technology (Website based businesses) Hoopos.com Baby Care Products Helion Venture Partners  undisclosed     

24 October ‘11 Textile TCNS Clothing Co. Pvt. Ltd Women Apparel Matrix Partners  $13.33  ` 600 Mn   

22 October ‘11 Consumer Goods and Services VVF Ltd Soaps, Personal care Products Reliance Equity Advisors  $30.22  ` 1360 Mn  Significant minority stake  

21 October ‘11 Energy (Alternate) and Cleantech Moser Baer Clean Energy Ltd Solar Power GE Capital  $58.00    GE Energy Financial Services 

20 October ‘11 Real Estate Omshakthy Agencies Madras Ltd Real Estate Fire Capital Fund   50.00%  

18 October ‘11 Information Technology (Website based businesses) Webklipper Technologies Pvt Ltd (webengage.com) Online surveys (ecommerce enabler) Indian Angel Network     

14 October ‘11 Real Estate Investors Clinic Real Estate Brokerage firm Bennett Coleman & Co. Ltd/Times Private Treaties   Minority Stake  

14 October ‘11 Commercial/ Business Services Capricorn Gifting Solutions Corporate gifting Seeders Venture Capital     

13 October ‘11 Consumer Goods and Services Max Flex & Imaging Systems Limited Digital and offset printing materials Reliance Equity Advisors  $23.33  ` 1050 Mn 29.00%  

12 October ‘11 Telecommunication (Mobile VAS) Genwi Cloud publishing platforms for Tablets and Smartphones Nexus Ventures  $4.00     

12 October ‘11 Hotels, Restaurants and Leisure Faaso’s Fast Food Chain Sequoia Capital  $5.00   Minority Stake  

10 October ‘11 Healthcare (Hospitals, Equipments and related services) Eye Q Vision Eye Hospital Helion Venture Partners, Nexus Venture partners     o3 Capital

10 October ‘11 Telecommunication (Mobile VAS) One97 Communication Mobile Value Added Services SAP Ventures  $10.00     

10 October ‘11 Information Technology (Website based businesses) Craftsvilla.com Lifestyle products Nexus Ventures and Lightspeed Ventures  undisclosed     

06 October ‘11 Financial Services (BFSI) Way2wealth Stock Broking KKR  $30.00     

05 October ‘11 Financial Services (BFSI) India Infoline Ltd Stock Broking Carlyle group    9.00% Carlyle Mauritius Investment Advisors Limited 

05 October ‘11 Education (including Online) Resonance Eduventures Private Limited Coaching Institute CLSA Capital   $21.80   Minority Stake ARIA Investment Partners III L.P 

03 October ‘11 Commercial/ Business Services Loylty Rewardz Mngt Pvt Ltd Data analysis and intelligence Canaan partners  $4.40     

03 October ‘11 Information Technology (Website based businesses) mydala.com E Commerce- Deal based  infoedge  $4.00  ` 180 Mn   

         

Note: All investments are reported primarily in US Dollar. If the investment was made in Indian Rupee (Rs), a conversion rate of Rs 45 = $ 1 has been used to calculate the US Dollar equivalent.        
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I N D I A N  
&  A S S O C I AT I O N

P R I V AT E E Q U I T Y
V E N T U R E C A P I TA L

MSMEs 
Interactive  
Forum

To create an “Ecosystem”, a self sustained mechanism to promote  
the equity investments in Indian MSMEs and to discuss the:

l	Importance of msmEs in growth of Indian economy.

l	smE Exchange - scope of upcoming smE platform of nsE.

l	Challenges for early stage businesses

l	mezzanine debt financing for early stage businesses

l	sources of funding for early stage and role of banks & VCs.

l	India Venture board

l	Challenges in attracting growth Capital for msmEs & Exit options for investors

 For participation by:

l	Venture Capital funds investing in msmEs

l	micro, small & medium Entrepreneurs

l	Companies on the verge of diversification and expansion requiring capital

l	Chartered accountants

l	financial & Investment advisors

l	management & legal Consultants

l	Individuals with innovative business ideas

For more details, get in touch with

aakriti bamniyal – aakriti@indiavca.org
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Sudhir Sethi 
IDG Ventures  
Member, IVCA Executive Committee

Sumir Chadha  
WestBridge Capital Partners  
Chairman, IVCA

Ashley Menezes  
ChrysCapital  
Vice Chairman, IVCA

Darius Pandole  
New Silk Route 
Member, IVCA Executive Committee

Niten Malhan 
Warburg Pincus 
Member, IVCA Executive Committee

Nitin Deshmukh 
Kotak Investment Advisors 
Member, IVCA Executive Committee

Satish Kumar Mandhana 
IDFC PE  
Member, IVCA Executive Committee

Mahendra Swarup
President – IVCA

The Indian Private Equity and Venture Capital 
Association (IVCA) has gone through a major 
transformation in the last one year. Under the Interim 
Executive Committee for the year 2010, the IVCA had set 
itself a goal of becoming the leading Industry Association, 
providing a strong voice with the Regulators, as well as 
being a credible Industry forum. The Interim EC had also 
initiated steps towards good governance practices within 
the IVCA and a new Charter was adopted in the Annual 
General Body last year. 

As a consequence of the promise made to democratize our 
own governance structure, the elections to the Executive 
Committee were successfully completed with Mr. Sumir 
Chadha, Managing Director, WestBridge Capital Partners 
taking over as the Chairman and Mr. Ashley Menezes, 
Managing Director, ChrysCapital as the Vice Chairman, 
along with a new Executive Committee consisting of:

Mr. Darius  Pandole, New Silk Route

Mr. Niten Malhan, Warburg Pincus

Mr. Nitin Deshmukh, Kotak Investment Advisors 

Mr. Satish Kumar Mandhana, IDFC PE and 

Mr. Sudhir Sethi, IDG Ventures.

The new EC gathered in Mumbai for its first formal EC 
meeting in January, 2011 and set itself a stiff Agenda and 
FOUR ACTIONABLE GOALS:

1. Tangible Regulatory Impact

2. Source of Credible Research and Data

3. Increased Member Involvement and Engagement

4. Significantly increase the Membership base of the 
IVCA during 2011 and become a truly representative 
body of the VC/PE industry.

You will agree, the future of the Indian VC/PE industry 
remains bright. India is on a trajectory to be the fastest 
growing large economy for the foreseeable future. Going 
forward India will offer many more advantages than just 
a large market and low costs. The growing sophistication 
of Indian companies and entrepreneurs will create 
opportunities to invest in innovation and new ideas 
that will impact both India and the rest of the world . In 
this backdrop, we’ve seen a steady influx of new VC/PE 
entrants and membership of the IVCA is also growing.

IVCA is clearly emerging as the common point of 
reference for regulators, advisory firms, LPs, GPs, angel 
investors and entrepreneurs. IVCA, by virtue of being 
the most representative and  diverse body for the VC/
PE community, provides a platform for member firms to 
network and share best practices and information. Also 
it will be  important for PE/VC firms, LP’s , financial 
institutions and other investors  that are investing in 
India to be part of the apex industry body and the local 
network, so that they can engage directly with regulators 
and other industry stakeholders. 

We, the members of the Executive Committee of IVCA 
have great pleasure in inviting you to enroll as a 
member of the Indian Private Equity and Venture Capital 
Association (IVCA). As an active investor in India, your 
firm is an important player in our Eco System and plays 
a key role in the success and growth of our Industry. The 
Executive Committee is, therefore, very keen to continue 
to see you as an active member of IVCA providing  strong 
support to its various initiatives.  

We believe the increased interaction with industry 
players, along with the sharing of information and best 
practices has been fostering  the healthy growth and 
development of our industry.  We sincerely look forward 
to your continued support and active participation in the 
activities of the IVCA.

I N D I A N  
&  A S S O C I AT I O N

P R I V AT E E Q U I T Y
V E N T U R E C A P I TA L

With best regards

Invitation for Membership to  
the Indian Private Equity and 
Venture Capital Association

For Membership, get in touch with: neha@indiavca.org





For memberships, get in touch with:
Neha Mehta 
Vice President
email: neha@indiavca.org

C-7, Pashchimi Marg
Vasant Vihar 

New Delhi - 110 057
INDIA

Telephone: + 91 11 4616 0389

Why Become an IVCA Member?
n	India's only and most influential private equity and venture capital organization would be 

backing your business

n	As a leading player in India’s private equity and venture capital industry your business operates in 
a dynamic and fast evolving market and faces an increasingly complex regulatory environment

n	Access to the intelligence, resources and services your company needs to capitalize on the 
opportunities and challenges that are driving your business

n	You’ll have a highly influential organization with a proven track record working on your behalf, 
protecting your interests and lobbying at the highest level on the issues that affect your future

n	You will be part of  
the largest Indian network  
in the private equity and 
venture capital industry

www.indiavca.org


